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The Leading Fire Insurance Company of America. Incorporated 1819. Charter Perpetual. 
AE INA INSURANCE CoO. 
Be TUNG, ernie WM. B. CLARK, President. HENKY E. REES, | As#stont Seoretortes 





. NORTHWESTERN BRANCH, OMAHA, NEB. 
— pes a Wa. H, Wyman, W. P. Harford, 
’ , ’ = gent. Asst. General Agent. 
Total Liabilities, - . 3,861,796 13 SS Z PACIFIC BRANCH, SAN FRANCISCO, CAL. 
Net Surplus, - . - ‘5,157,615 00 =a RAN BOARDMAN & SPENCER, 
Surplus to Policy Holders, - 9,157,615 07 Cage . pase tealeeaneas 
Sates Paid fa 8: Youre . einen INLAND MARINE DEPARTMENT. 


CHICAGO, ILL., NEW YORK, 
WESTERN BRANCH, 145 La Salle Street. 52 William Street. 
4ETNA BUILDING, 413 VINE STREET 


CINCINNATI, OHIO. KEELER & GALLAGHER, General Agents. 











WHY TO INSURE IN AN AMERICAN COMPANY. WO OVER-HEAD WRITING. WHY TO INSURE IN THE CONTINENTAL. 


AMERICAN COMPANIES ARE THE LARGEST; — 
of the twelve companies (including the ‘‘Continental’’) re- 








Isan American Company. 


porting over five . dollars in assets, only two are for- THE me a A Safety Fund Law, making its policy 
ign, and their 8. 1 han those of the 

“Gontinental.” ™ a Assets ($9,809,660) and surplus ($5,034,995) to policyholders 

AMERICAN COMPANIES ARE THE STRONGEST; are larger than those in the U.S. of any foreign company. 


o the ten companies (including the “Continental") whose CONTINENTAL Paid in full all losses incurred in the great Chicago and Bos- 
rts show a surplus to policyholders exceeding three ton conflagrations. 
llion dollars, only one is foreign, and its U.8. surplus to Since organization its loss payments to policyholders exceeds 
pelieyholders is less than that of the “Continental.” FIRE INSURANCE Forty-Two Millions of Dollars. 
COSTS NO MORE. You secure, if desired, the advantage of inspection by expe- 
Why patronize foreigners when you can get the same rienced men. and will be furnished on request with infor- 























thing at the same price from fellow-countrymen!? COMPANY mation regarding safe construction of buildings, ete. 

GIVES BUSINESS TO THOSE WH® GIVE YOU BUSINESS; Prompt attention to loss adjustments ensured by the organized 
Stockholders of the American Companies are their partners OP NEW YORK force of traveling men which thecompany’s large busi- 
and as they are distributed throughout the United States, , ness enables it to maintain to cover every section of 
they are doing business with you. the country and which a smaller company could not afford. 

PROFIT, IF ANY, REMAINS IN THIS COUNTRY, rats P Organized in 1608. its aoarty ety years of eueeeneet business 

tributi to th eneral prosperity, which in turn proves its financial strength, conservative management 
Senefite you aS a PROTECTS ITS LOYAL AGENTS. and fair treatment of policyholders. 
Principal Office: Western Department: 
CONTINENTAL BUILDING, 44-46-48 CEDAR ST., N. Y. RIALTO BUILDING, CHICAGO, ILLS, 
D. W. C. SKILTON, President. J. H. MITCHELL, Vice-President. 
EDW. MILLIGAN, Secretary. JOHN B. KNOX, Assistant Secretary. 





Surplus to Pclicy Holders, $3,222,877.58. Total Losses Paid Over Forty-Four Million Dollars. 
CASH CAPITAL, TWO MILLION DOLLARS. 
Outstanding Losses, $271,196.59 Assets, $5,523,649.70 Reinsurance Reserve, $2,029,575.53 Net Surplus, $1,222,877.58 





THE WESTERN AND SOUTHERN DEPARTMENT, 


Northeast Corner Fourth and Elm Streets, CINCINNATI, O. 
THEO. F. SPEAR and GEO. M. LOVEJOY, Asst. General Agents. H. M. MAGILL, General Agent. 


AGENCIES IN ALL CITIES AND TOWNS. 
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Aw Onio Company. 
— hE 


WASHINGTON 


FIRE) 
INSURANCE COMPANY of Cincinnatt, 0. 
PAID-UP CAPITAL, - + © $160,000.00 


tno mas wer every osucationvon O4 WEARS, 
ACENTS WANTED IN OHIO. 


GAT. HENCHMAN DAVIS, President. EF. WEISS, Vice President and Seoreterr. 


CHARTERED 1636. 


Cooper 


Fire Insurance Company 


OF DAYTON, O, 


Cuas. D. Mzapn, H. BE. Mzap, Casas. W. Scuume, 


President. Vice-President. Secretary 





UNDERWRITERS’ HAND-BOOKS, 


PUBLISHED BY 


The Western Underwriter Company, 
CINCINNATI AND CHICAGO. 


Underwriters’ Hand-Book of Michigan, Published Biennially. 
Underwriters’ Hand-Book of Ohio and West Virginia, 
Published Annually. 


The most complete publications of the kind issued. In use by 
General, Special and Local Agents. Agency Directory, Company 
Statistics, Town Information. 


OnI0'S LEADING AGENCY COMPANY. 


Cincinnati Underwriters 


COMPOSHBD OF 


EUREKA SECURITY 
Fire and Marine Insurance Co. | Fire Insurance Company. 


Orcanizep 1864. ORGANIZED 1381. 
CAPITAL $100,000. ASSETS $290,382. | CAPITAL $160,000. ASSETS $271,788. 
SURPLUS $191,108 SURPLUS $186,910. 
COMBINED STATEMENT. 
Capital $250,000. Aseets G572,092.80. Surplus $396,892.19. 


#. A. ROTHIER, President. 
RAM GENUS. Seasctece Cincinnati, Ohio, 





4SS51. isco. 


FIRE UNDERWRITERS AGENCY 


National Insurance Company, 


OF CINCINNATL 


GENERAL INSURANCE---STATE OF OHIO ONLY. 


& W Powerman, EB. W. Burnet, 
PREsipanrt. SECRETARY. 


GARDNER E. MEERKS, State Agent, 
Columbus, Ohio. 





1500. 


rT INSURANCE 


NATIONA COMPANY... 


OF OINOINNATI, OHIO. 


General Insurance — State of Ohio Only. 


G. W. PoHLMAN, E. W. Burnet, 
PRESIDENT. eae ae GEcRETaRe. 
GARDNER E. MEEKS, State Agent, 
Columbus, Ohio. 








-Gummed Policy Labels. 


Any Style, wntid or Color. 
Price List. 


Recon Biuve on GoLio On Siuver Bronze 
Wires Parse. On Biack On Revo Parer. RK 
iM. $2.75 $3.75 
21-2M. 3.75 5.50 
5M. 5.50 7.50 6.00 3M. 7.50 
10M. 9.00 12.50 10.00 5M.10.00 


Special prices quoted on larger quantities. In 
ordering make copy FULLa2ndE XACT, and 
send sample label. We pay the express or postage 
when the money accompanies the order. 


ADDRESS ALL ORDERS TO THIS PAPER. 


Bius On Green Bronze on 
0 Paren. Biack On Reo Param 
$3.00 $4.50 
4.25 2M. 6.00 


A CINCINNATI COMPANY. 


Merchants and JMlanufacturers 


INSURANCE COMPANY, 


Cincinnati. 


CHARTERED 1838. PERPETUAL. 


Capital -« «= $150,000, Assets © $276,254, 
Surplus ee $214,517. 


Wu.11aM H, Catvert, President, WINFIELD S, HUKILL, Jr., Sec’'p. 








131 East Third Street. Telephone 787. 





LE ROY, OHIO. 


Ohio Farmers Insurance Company 


Fire, Lightning and Tornado Indemnity. 


Carefully invested Assets on January Ist 1900 of $1,088,255.16, reserved 
as follows for the protection of policy-hoiders : 

Reserve for re-insurance, 

Reserve for Losses and all other Liabilities, 

Net Cash Surplus 


——— ORCANIZED IN 1846, 
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NO OVERHEAD WRITINC. 


LANCASHIRE “company 


MANCHESTER, ENCLAND. 
DIGBY JOHNSON, General Manager. 
TOTAL UNITED STATES ASSETS......... .........---.... 82,260,766 
Te I onic. occa ce- nec ccec casa ssersocsecte otedgeanasenesns 614,157 


Agents desiring to represent THE LANCASHIRE, address the 
Special Agents, or 
WESTERN DEPARTMENT, 
218 La SaLLe Sr., CHICAGO, 
CHAS. 8B. CILBERT, Manager. JAMES C. CORBET, Ass’t Manager. 





THE 


H. M. GIBBS, Special Agent Ohio and W. Va., = 
H. M. WARDLE, Special Agent Michigan, 


Columbus, O. 





ESTABLISHED 1822. 


Rational § 
Assurance | 
COMPANY oriretana. 


THE PREMIDPR IRISH COMPANY 
IN AMERICA. 


UNITED STATES BRANCH: CfORCEE; KENDALL Maneser. 


J. 4. CHAMPLIN, eacsioent. 








W. FRED MCBAIN, etc’v ano manacen, 


MICHICAN’S 
LEADING COMPANY. 


CRAND FIRE INSURANCE 


COMPANY, 


RAPIDS ccsrocseics. nin 





. 
ontinental tial ies 
asualty Continental Assurance Co. of North America. 
Northwestern Benevolent Society. 
ompany. Metropolitan Accident Company. 


CASH CAPITAL, $300,008.00. 





Wayne County Bank Bldg., Detroit, Mich. 


—— 134 Monroe St., Chicago, Ill. 
. ACCIDENT, — Liberal policies. 
Writes HEALTH and PLATE GLASS seins rates and 


GOOD LIVE AGENTS WANTED. 


Metropolitan Life Insurance Co. 


(Incorporated by the State of New York.) 


“The Leading Industrial Insurance Company in America.” 





Is represented in all the Principal Cities of the_United States 
and in Canada, 


The Payment of over Two Hundred and Fifty Death Claims Daily 


TELLS OF THE GOOD IT DOES, 


INSURANCE IN FORCE OF OVER $700,000,000 
Attests its Greatness and Favor with the Public. 


PERMANENT, PROFITABLE AND PROGRESSIVE EMPLOYMENT. 
AGENTS WANTED, 


Any honest, capable and industrious man, who is willing to begin at the bottom 
and acquire a complete knowledge of the details of the business by diligent study and 
me experience, can, by Comontiseing his capacity, establish his claim to the 

ighest position in the field. It is within his certain reach. The opportunities for 
merited advancement are unlimited, All needed explanations will be furnished upon 
application to the Company’s Superintendents in any of the principal cities, or to the 
Home Office, No. 1 Madison Avenue, New York City, 





OFFICERS, 
. J. Thompson, Cas’ le~ and Ass’t Sec’y. 
AMES S. ROBERTS, Ass’t Secreiary (> 
AMES M. CRAIG, Actuary. 
ON. STEWART L. WOODFORD, Counsel. 
A. H. KNIGBT, Ass’t Medical Director. 


OHN R, HEGEMAN, President, 

ALEY FISKE, Vice-President. 
GEORGE H. GASTON, 2d Vice-Pres’t, 
GEORGE B. WooDWARD, Secretary. 
Tuomas H. WILLARD, Medical Director. 














alata 


APPROVED 


By the Underwriters’ Bureau of Fire 
Protection Engineering. 


“THE 
AIRLIGHT ” 


= o/ Akciaaee The Incandescent 
L_—a P\ Light and Stove 

r f\ 2 * Company, 

422-426 East Pearl St., CINCINNATI, OHIO. 


Radical Departure from Gasoline Lamps. 
Invented by Jos. Stubbers. 









ai ve 
P 4 
- 
j 





One generator supplies gas for all the lights, therefore it requires less at- 
tention than one single gasoline or coal oil lamp. The light produced by the 
“Airlight” is superior to arc lights. 


ENDORSED BY UNDERWRITERS 

The “Airlight’’ Gasoline Vapor Lighting System, as manufactured by The 
Incande:cent Light and Stove Company of Cincinnati, was approved by The 
Underwriters’ Bureau of Fire Protection Engineering. Their expert en- 
gineers critically examined the machine at their laboratories at Chicago, and 
made a detailed report (Gasoline Report No. 52), August, 1900, pronouncing 
it ‘‘safe and suitable for use,’’ and gave the following reasons for so doing: 

(1) Impossibility of dripping or spilling of gasoline when opening or 
closing the valves. 

(2) Impossibility of spilling or over-filling when using the safety-can 
supplied with each machine. 

43) The reservoir is made of heavy sneet copper, and without joints. 

(4) The machine throughout is so safeguarded as it is possible to make a 
device operating on similar principles. 

This should satisfy the most skeptical. 


Send for List Price and Descriptive Catalogue. 


OOOOOO9 











Provident Savings Life Assurance Society 


OF NEW YORK. 
EDWARD W. SCOTT, President. 
THE BEST COMPANY FOR POLICY HOLDERS AND AGENTS. 





Successful Agents, and Gentlemen Seeking Remunerative Business Connections, May Apply to the Head 
Office, or any of the Society’s General Agents. 





THE WESTERN 





UNDERWRITER. 








Incorporated by Special Act of Congress, 1868. 
—TAH— 


National Life InsuranceCompany 


OF THE UNITED STATES OF AMERICA, 
WASHINGTON, D. C. 


Cc. E. MABIE, President. 0. D. WETHERELL, Vice-President and Treasurer. 


R. E. SACKETT, Secretary. 


PRINCIPAL BRANCH OFFICE, 157-163 LA SALLE STREET, 


CHICAGO, ILLINOIS. 


FULL PAID CAPITAL, 
Paid Policyholders since Organization, 


$1,000,000.00 
$6,443,040.99 


First Old-Line Stock Accident Co. Incorporated in Illinois. 


Accident and Health. 


SPECIAL AGENTS. 
SUB AGENTS. 
LOCAL AGENTS. 


NORTH 3h 
AMERICAN “3 
\CCIDENT 3 


INSURANCE CO 
CHW AGO «@ 


Write to A. E. FORREST, Secy. 


217 La Salle Street, Chicago, 


FOR STATE OR GENERAL AGENCY TERTD'IS. 
$1,800 to $6,000 per year paid to producers. 





EXCLUSIVE TERRITORY GIVEN. 





ORGANIZED 1851. 


_. PHOENIX 
MUTUAL LIFE 


INSURANCE COMPANY, 














OF HARTFORD, CONN. 


issues the most popular forms of life insurance 
contracts of any company in the world. For ter- 
ritory, liberal terms to agents and sample policies, 


ADDRESS, 
JULES GIRARDIN, Gen. Agt. for Ill, - The Temple, Chicago, Ill. 
ROB’T N. FRYER, Gen. Agt. for Sou. Ohio and Ky., - Cincinnati. 
FOX & NIELSEN, Gen. Agts. North. Ohio, Garfield Bldg., Cleveland. 











NO MATTER WHAT YOU 
ARE CALLED__&® 


Be it Agent, Broker, Canvasser—IF YOUR 
BUSINESS IS GETTING applications for 
life insurance you will be interested in 
reading the booklet entitled ‘‘A LITTLE 
STORY,”’ which incidentally discloses why 
some agents are better paid than others. 
Sent free on request. 


THE PENN MUTUAL LIFE INSURANCE COMPANY. 
921-3-5 CHESTNUT ST., PHILADELPHIA. 




















GENERAL AGENTS 
WANTED. 


To men of good character and ability the 
ILLINOIS LIFE INSURANCE COMPANY will 
give exceptionally attractive General Agency 
Renewal Contracts for desirable territory. If 
you are in position to consider an agency for 
the company address the Home Office, 134 


Monroe Street, Chicago. 
0F NEW YORK, 


THE HOME LIFE ss seosovay 


GEORGE E. IDE, presipenr. 





Increase 
1899. Per cent, 

SISTER PRA OR $11,348,859.12 7.8 
Policy Reserve and all other Liabilities...... 10, 145,580.70 7.86 
*Dividend Endowment Fund ............... 626 .713.00 18.90 
ES ad cacke del —~ wthinhaty-s-ai0 sce se 1,203,278.42 4.36 
Number of Policies in Force................ 26,262 8.19 
SS SIE SEO 63. ccnceccccececnscocess $49,258, 697.00 8.08 
I cn ca caren as okadie kb aeaieren 2,372,130.59 7.23 
Renewal Premium Income ................. 1,436 ,074.93 9.87 
Excess Income over Disbursements.......... 725,243.50 34.35 


*This item is generally included in the surplus of other Companies. 


Payments by Policy-holders since Organization, (1860), $32,887,028.95. 
Payments to Policy-holders and now held for their benefit, $33,341,452.86. 





W.A.R. BRUEHL & 60.,Gen'l Managers Ohio and So -Indiana, Cincinnati, ? 





the [Jpion Central Life Insurance Co. 


CINCINNATI, OHIO. 


ASSETS, January 1, 1900, 
SURPLUS, 


$23,703,174.36 
3,245,878.00 


No Fluctuating Securities — Largest Rate of Interest — 
Lowest Death Rate. — Endowments at Life Rates 
and Twenty Payment Guaranty Policies Specialties. 


waffé and Increasing Dividends to Policyholders. 
Desirable Contract and Good Territory open for Live Agents. 


JOHN M. PATTISON, President. 


The AAT .: F Insurance Company 

— N A | of Hartford, Conn. 
GIVES RESULTS IN 

LIFE, TERM and ENDOWMENT INSURANCE 


WHICH ARE UNEQUALED. 


The Largest 











Company is the LIFE, ACCIDENT AND HEALTH INSURANCE 
World writing ——— — 
Assets, January 1, 1900................. $52,850,299.90 
IIR ssdeus ews tet okies asa anlabie de 47,408,084.04 
ND) nutter ces stele recesdiad sai saus es $5, 442,215.86 


MORGAN G. BULKELEY, President. 
C. E. GILBERT, Ass’t Sec’y. J L. ENGLISH, Secretary. 
CCLLIN FORD, Manager Southern Ohio Agency, Cincinnati, O. 
F. C. CHAPMAN, Manager No thern Ohio Agency, Cleveland, O. 


SUPERINTENDENTS GP AGENCIES: 
Frank Bushnell, 
. . 





T. B. Merrill, Bn 
134 Monroe St., Chicago. H. B. Houghton 


Sasa Francisco, Cal. 
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The Recent Expansion 


Of our business has given us some very valuable territory, 
for which we are desirous of securing first-class representatives. 

In addition to these openings, we have a few others equally as 
excellent for agents of the required ability. 

In order to accomplish the plans before us, we are issuing, 
FOR THE PRESENT, THE MOST LIBERAL AGENCY CON- 
TRACTS WE HAVE OFFERED FOR YEARS. 


Only good workers of unquestioned standing are solicited 
to correspond with— 


ALEX. McKNIGHT, Vice-Pres., 


The Fidelity Mutual Life Insurance Co., 


PHILADELPHIA. 
L. G. FOUSE, President. 











PROM PTNESS /s the prime factor that per- 
vades all features of Union 
Mutual policies. 
Without it, protection is of lesser value. With it, money reaches 
beneficiaries in the shortest possible time. 
Never a moment's unnecessary delay; such are Union Mutual 
methods always. 


UNION MUTUAL LIFE INSURANCE co. 


PORTLAND, MAINE, = corporated 
Good Territory Reedy for Good A; ~ 
Fred EB. Richards, Pres.; Arthur L. Bates, Vice-Pres. 
THORNTON CHASE, Supt., 84 Adams St., Chicago, Ill. 


Address feat, EDSON D. SCOFIELD, Supt., 1110 Am. Tract Society 
Bldg., 150 Nassau St., New York City. 


pwwweCrC, Cr FT 
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COO OOOO ROR OR One 


The Western and Southern 
Life Insurance Company 


OF CINCINNATI, 
PAID-UP CAPITAL, - - - 


PRANK CALDWELL, Prest. 


OHIO. 
$100,000.00 


W. J. WILLIAMS, Secy. 


t=GOOD LIVE AGENTS WANTED. 





ORDINARY and 
INDUSTRIAL 
LIFE INSURANCE POLICIES. 


BOTH SEXES, AGES ¢ TO To. 


/PRUDENTIAL Se ~ 


SS 5 || Polictes Easy to Sell 
as cama } ee Amounts $15 to $100,000. 
~ i i | AGENTS WA S WANTED. 
ee ’ The Prudential Insurance 
Company of America. 





40HN F. DRYDEN, Pace:oerr. 
Home Office, NEWARK, N. J. 


HENRY BOHL, Sup’t of Agencies, Ohio and Indiana, COLUMBUS, 0. 





1850 The United =a Life Insurance Co. 1900 


IN THE CITY OF NEW YORK 





OFFICERS 
GEO. H. BURFORD, President A. WHEELWRIGHT, Secretary 
GEO. G. WILLIAMS, Vice-Pres. J. L. KENWAY. Asst Secretary 
C. P. FRALEIGH, 2d Vice-Pres. WM. T. STANDEN. Actuary 
RICH'D E. COCHRAN, ARTHUR C. PERRY, Cashier 
3d Vice-Pres. JOHN P. MUNN, Medical Director 


FINANCE COMMITTEE 
GEO. G. WILLIAMS, ‘ * Pres. Chem. Nat. Bank 





JOHN J. TUCKER, Builder 
E. H. PERKINS, Jr., Pres. Importers’ and Traders’ Nat. Bank 
JAMES R. PLUM, ° . Leather 

Active and ay Fy Agents wisbiog to represent this Company may communi- 
cate with RICHARD E. COCHRAN, 3d Vice President, at the home office 277 Broad- 


way, New York, ‘vor agencies in Ohio, address E. W. Christy, State Manager, Colonial 
Arcade, Cleveland; Board of Trade Bldg., Columbus; Bell Block, Cincinnati. 





INSURANCE 
COMPANY, 


THE AMERICAN FIRE 


Philadelphia, Pa. Americanus Sur. 





CASH CAPITAL, -« e « & 500,000.00 

Reserve for Reinsurance and all other claims, - 1.737.506.62 

Surplus over all Liabilities, -<« «+ «+ sw < 388,934.56 
TOTAL ASSETS, JAN. 1,1900, $2,626,441.18. 


THOS. H. MONTGOMERY, President. 
WM. B. KELLY, Genl. Manager, 


NELSON B. JONES, 
Special Agt. for Michigan, Lansing, Mich. 


RICHARD MARIS, Sec’y and Treas. 
WM. F. WILLIAMS, Ass’t Sec’y. 


CHARLES L. HECOX, 
Special Agt. for Ohio, Columbus, Ohio. 





INCORPORATED 18866. 


GERMAN INSURANCE CO. 





OF FREEPORT, ILL. 
The Largest and Most Successful Fire Insurance Company in the West. 


aL, f 


Date DO 1, BOOO ce iccnnt 0s sochougse cesses suveenes $3,446,194 15 

I GC Cash Capital... ars Rispancernace recervenenainananansaiies ‘ avant = 
Liabilities, including reinsurance ........ceeces+-e08 e+. 1,957,% ‘ 

NSUTANCE omp any BT SURPIVUBD 0... rcccccccccscvccscceesoeces cecccccccces 1,288,882 62 


THE NEW POLICY GUARANTEES 
EXTENDED INSURANCE, 


Henry B NEW FORK. L. Halsey, 
f PAID-UP VALUES AND . 


a Mae igh H. Y. Wemple, 2d Vice-Pres.; 
LOANS ATS PERCENT. .. J. H. Giffin Sec.: Fred'k Mackel. Asst, 
Secy.; M. W. Torrey, Actuary; Dr, W. B. 
Agents Wanted in Unoccupied Territory. face. 'Supt Agencies. 
R. P. WOODS, Mgr. for Ohio and Kentucky, 222 W. 4th St., Cinc'nnati, 0. 
F. L. MORRELL. Mgr. for Northern Illinois, Chicago. 
OF KENTUCKY 


MUTUAL LIFE "22835: 


GEO. W. MORRIS, President. W. W. HITE, Vice-President, 


Cc. 0. COLLMAN, Pres. WM. TREMBOR, Sec. 
HENRY BAIER, V.-Pres. F. M. GUND, Ass’t Sec. 
D. B. SCHULTE, Treas. 


Ohio State Agent, THOS. H,. SMITH, Dayton, O. 


CERNMAN IA FIRE INSURANCF 


COMPANY... 
ORGANIZED 1888. 
62 and 64 William Street, Cor. Cedar, NEW YORK. 





INSURANCE Co. 








DAVID ETH Sec Stat t 899. 
MERIWETHER, Secretary. JOS. PETTUS, Treas, Cash Capital.................. ee a i a $1,000,000.04 
Home Office, - <= Louisville, Ky, comesie peggy = TEP Sealadiepicnmdmel cet 
Seated Hints 82.939. 283.23 wy ie SE GUNA ncndacckircctscansacukel cai aonris t 
WibebGendsde ods esis Sitaceidavedtsiocieuwes is \ ae BB, 2.0 0 ccedonedces00cenececnsccccccsccesse0ceeeebeoseonnseseneenesenss \ 

DO I i Ee ae 92,590.23 URES DID ccceccens sevnccecseccose ssvusecescebebedobscooscbesonented $1,713,995.01 

Total Death Claims and Endowments Paid........... .... 3,485,364.74 : 

HUGO SCHUMANN, President. 


aenneee. i retion morkeen nn with the State Treasurer for the 
and approval of proof of death. 
ROBERT SIMPSON, State Agent Ohio, and Kenton & Campbell Counties, Ry. 
Pike Building, . CINCINNATI, OHIO. 
©, F. WHIPPLE, General Agent, 715 The Cuyahoga, Cleveland. | 


Fr, VON BEENUTH, 


Geo. B. Rowanne } Vice-Presidents 


claims paid promptly upon receipt 





CHARLES RUYKHAVER, Secretary. 
Gustav KeEur, Ass’t ry. 


WESTERN DEPARTMENT, 


E. G. HALLE, Manager, Royal Insurance Bldg., Chicago, IIL 
H,. W. CLAYTON, State Agent, Troy, O. 











6 THE WESTERN UNDERWRITER. 








Established 1865, 
THE 


Frankfort Marine, Accident and Plate Glass 


Insurance Co., 
OF FRANEFORT-ON-THE-MAIN, GERMANY. 


Employers and Public Liabilities, Elevator Insurance, Workmen’s 
Collective, Individual Accident, and Plate Glass. 

For the security of Policyholders in the United States of America, 
a deposit has been made in the State of Massachusetts, of $200,000.00 
in United States Bonds, 


UNITED STATES DEPARTMENT, 


100 NVilliam St., New York, N. Y. 


F. G. VOSS, ManaGER AND ATTORNEY. 


1s54 1900 


THE CERMAN 


Fire Insurance Company 
OF INDIANA. 


A Strong Western Company with an Honorable Record 
of Forty-six Years. 
dads 5p -teeseponsiseienrpes $401,982.46 
IIIs... co cveccesccbuncerend $100,000 Net Surplaus,........ $275,931.27 
An “‘AGENTS’”’ Company. 


THEODORE STEIN, President. THEODORE REYER, Treasurer. 
LORENZ SCHMIDT, Secretary. 


AUGUST B. DOEPPERS, General Agt., Indianapolis, Ind. 





* ALWAYS UP-TO-DATE 


* 
ek ke x* nA 





The Federal 


issues all standard policies; several having 
new and attractive features are written 
exclusively by this progressive company. 
The latest is styled the 


FEDERAL GOLD BOND POLICY 





It is fully paid up life insurance payabe in gold coin. 
participating and pays better than a saving bank deposit. 
buyer or seller it will interest you. 


It is fully 
If you are a 
Literature furnished on application. 


Home Offices, Marquette Bidg., Chicago. 


ISAAC MILLER HAMILTON, President 


D. B. AINGER, Vice-Pres. and Treas. 
AGENTS J.C. DENISON, Secretary 
WANTED. R. M. WILBUR, Assistant Secretary 


MILES M. DAWSON, Consulting Actuary 


The Potomac 


Life Insurance Company, 





HOME OFFICE, COLUMBIAN BUILDING, 
WASHINGTON, D. C. 





PAID-UP CAPITAL, $125,000. 





Reliable agents wanted in all parts of the country. 


The Largest Fire Insurance Company in Germany. 


MAGDEBURG... 


oe —F IRE INSURANCE CO. 
OF MAGDEBURG, GERTIIANY. 





ESTABLISHED 1844. 


United States Branch. Magdeburg Building, 7: William St., N. Y. 





PAUL E. RASOR, manacer AD. DOHMEYER, Ass’rt Manacen. 





ORGANIZED 1868. 


Phenix Insurance Company 


OF BROOKLYN, 


INSURES AGAINST LOSSES BY. 


Fire. Windstorms, Tornadoes, Cyclones and Lightning, 





Western and Southern Department, 205 La Salle Street, Chicago, IIL 





J. H. LENEHAN, * ” 
CHAS. R. STREET, - * 


General Agent. 
Asst. General Agent. 





Insurance Company 
or North America 


AND 


Philadelphia Underwriters 


WESTERN DEPARTMENT, 
ERIE, PA.. 
J. F. DOWNING, General Agent. 





The NORTHERN CENTRAL 
LIFE INSURANCE CO. 


TOLEDO, OHIO. 


Has $100,000.00 on deposit with the State. A new Legal 
Reserve Company with the cleanest and best contracts sold. 
Policies in Amounts from $100.00 to $25,000. 00. 


GRAND OPPORTUNITY TO AGENTS for Territory in 
Pennsylvania, West Virginia and Michigan. 


W. S. MATTHEWS, 
President. 


J. G. ROBISON, 
Secretary. 
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With which is combined 
BLACK AND WHIT -=—Established i890. 


Published Every Thursday by THE WESTERN 


UNDERWRITER COMPANY, Chicago ( 164 
La Sal’e Street), and Cincinnati (4Etna Build- 
ing). E. Jay Wohlgemuth, Manager; C. M. 
Cartwright, Managing Editor. Subscription 
Price, Two Dollars a Year; Single Copies, 10 
Cents Each. 





Entered at Chicago Postoffice as mail matter of 
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SPECIAL AGENTS AND AGENTS’ ASSOCIATIONS 





To many who are interested vitally in the 
local agency movement, the recommendation 
of President George D. Markham of the Na- 
tional Association of Local Agents, that spe- 
cial agents of companies act as organizers 
for the state associations in that they are re- 
quested to work up interest among the smaller 
agents, those in small towns, distant counties 
or scattered districts, where it is very expen- 
sive for the associations to reach, is a very un- 
wise one. 

It is true that at the present stage the asso- 
ciations are not able to cover smaller places 
and distant fields. The work has to be done 
in the larger places and those easy of access. 
The outlay for organizing work in the way of 
a salary for the traveling man, circulars, let- 
ters and transportation, etc., is heavy, even in 
the more advantageous localities. The state 
associations are not able to meet the expendi- 
ture for rapid and wider expansion. 

With this in view, Mr. Markham thinks it 
wise to have the special agents, the direct rep- 
resentatives of companies, increase interest in 
the outlying districts, as they visit agents, and 
thus gather into the fold as many of these as 
possible. The idea is that the work would 
be done along with the regular duties of the 
specials. 

The plan does not commend itself to the 
friends of the agency movement. It smacks 
too much of a company affair, and the opinion 
of these very agents that it is hoped to reach 
by this method, is that the agency association 
is but the companies working in the back- 
ground. If one travels in the local ranks he 
soon finds in the minds of many a linger- 
ing doubt as to the authenticity of the move- 
ment. Many say it is a branch of the West- 
ern Union; others that the companies are be- 
hind it as a body. It will take time to dis- 
abuse the minds of these agents and prove to 
them that the companies have nothing to do 
with it other than the association desires to 
work in harmony with them for the advance- 
ment of the business and the maintenance of 
good practices. 

The movement should be kept purely one 
for local agents. Companies should be made 
to keep hands off in the active operation of 
the work. Special agents might be of avail 
in many cases, but if it becomes generally 
known that they are missionaries for the asso- 
ciation, local agents will then believe that the 
companies really have much to do with it and 
are working through it. The companies should 
be consulted through the proper channel. The 
association and the companies should walk 


hand in hand, if it is possible, and there is no- 


reason to doubt but that this can be the case. 
At the same time, the companies have their 
organizations for their own purposes, and the 
agents are not allowed in the councils, and 
the local agents should keep theirs to them- 
selves in developing them and legislating for 
their good. 

While the special agency plan of revival 
may not involve the agency association in any 
expense, and the special agents may have no 





direct connection with the association, yet the 
mere fact that a systematic effort is being 
made by them to boom the association will 
throw an erroneous light on the movement. 
The agency association can afford to advance 
by its own efforts, be the progress small. The 
steps may be fraught with difficulties and the 
goal may seem far, far ahead. It is the part 
of wisdom, however, to seek no outside facili- 
ties, to grow gradually, and thus be self-made. 

There are many of the smaller fry that the 
agency movement does not desire to comprise. 
The missionary work should be done by the 
association’s own men, allowing them to travel 
in the safe course, and if mistakes are made, 
the association, and not the special agents, will 
be to blame. 

What the company representativ es do or say 
voluntarily, the assocition need not have a 
care. Naturally they will express opinions and 
give counsel, but in so doing the association 
is not concerned and does not have to answer 
for them. The movement cannot afford to 
draw in outside proselyting evangelists. 

With the association co-operating with the 
companies for the higher good, let it do its 
own work in its own way, as the companies do 
theirs. The solid men in the rank and file do 
not desire to see the companies taking a hand 
in pushing the association and thus placing 
it under obligations to them. 





George T. Cram of the American Central 
became so highly imbued with the culture of 
Boston and its noblesse that he will have poli- 
cies of the Mercantile F. & M. furnished in 
Latin or Greek. 


A client that won’t pay premiums on time is 
not a good risk; if he can pay and won't pay 
he is a poor risk, and if he can’t pay he is a 
bad risk; cancel him.—Firemans Fund Record. 





Nat H. Jones has been a ubiquitous caller at 
many offices recently. He tells the story of his 
life to all who will listen. 


We are sighing to hear of a new break in the 
Chicago Plate Glass Compact. Its week’s 
tranquility is appalling. 


PUTTING OLD BUSINESS ON HIGHER RESERVE, 


The last issue of THE WESTERN UNbDERWRI- 
TER contained an extended discussion of the 
equities involved in putting old business of life 
companies on a higher reserve, and not increas- 
ing the surrender and other values in propor- 
tion. The letters from the actuaries of varicus 
conipanies on the subject were extremely inter- 
esting. 

While the companies obviously have the legal 
right to increase the reserve on this business 
as a matter of protection, yet there is a moral 
question involved that they cannot or should 
not overlook. 

In the first place, many life underwriters see 
but little reason why old reserves need to be 
increased. This business will be practically 
off the books in twenty years. In case, how- 
ever, that it is deemed best to be more con- 
servative and give a larger backing to the poli- 
cies for fear of decreased interest earnings, 
the companies have to draw upon the general 
surplus for the necessary funds. If this were 
not done this fund would be distributed as 
dividends, and as the companies naturally will 
strive to get their surplus back to its old fig- 
ure, future dividends will be cut materially. 

If-a policyholder desires to retire, is he not 
entitled to higher cash value, or if he remains 
and ceases to pay his premium, is he not en- 
titled to higher values which are given then? 
If he is not given larger values in proportion 
as his reserve has been increased, the company 
is getting an advantage of him. When his 
policy is surrendered, or he takes advantage 
of other options, unless the values have been 
increased, the company bases its calculations 
on the old basis, and thus releases more of the 
reserve to go back to the general surplus than 
it should. The fund that was taken from the 





policyholder to enlarge his surplus, and which 
would have been paid in dividends if this 
action had not been taken, is thus diverted 
from him altogether. 

Every policyholder desires ample protection 
thrown around his contract, but when he puts 
up an extra amount he wants some advantage 
from it, especially when he has made a sacrifice 
to do it. In putting up the extra reserve each 
year it decreases the expense loading, and 
hence the dividends are decreased. There 
should be some return for all this, and the 
companies that are looking after the best inter- 
ests of their policyholders will give them jus- 
tice when they feel called upon to increase the 
reserve cn old business. 





SQUIRE IS AFTER THE ERIE. 


It is learned that Charles B. Squire, man- 
ager of the Manhattan Fire, is negotiating for 
a controlling interest in the Erie of Buffalo. 
The plan is to make Mr. 
of the Erie, 
hattan. 


Squire manager 
but will retain a title in the Man- 





Barry for Insurance Commissioner. 

James Barry, of the local agency of the 
Dyer, Jenison & Barry Company, at Lan- 
sing, is authoritatively reported to have been 
appointed insurance commissioner of Michi- 
gan. 





The Lancashire has reinsured its employ- 
ers’ liability business in Great Britain in the 
Ocean Accident. It began writing it in 1898. 





Valentine Newman, one of the leading 
agents of Ironton, Ohio, will unionize on 
January I, resigning the Concordia, Union 
of Philadelphia and County of Philadelphia. 


Carl H. Smith of Dayton, Ohio, 
agent of the German of Freeport, and son 
of Thomas H. Smith, state agent, will be 
married Thursday night, December 27, to 
Miss Mae Quinnett Vance of Dayton. 





special 





The New Hampshire Fire has made R. D. 
Harvey general agent for the field he formerly 
covered as special agent. Mr. Harvey is a 
prominent field man, and president of the 


Illinois Field Club. 





The local agents at Effingham, IIl., have held 
the Ault agency in check quite well. It only 
has the United Fire, so is not able to do much 
damage. Mr. Ault got the American Central, 
but it soon took up its supplies after learning 
the true situation. 





The board of trustees of the Young 
Men’s Institute Insurance Company, has 
called a meeting of policyholders at Cincin- 
nati, December 28, to determine what course 
to pursue in protecting their interests in view 
of the action of the supreme council in ad- 
vising a transfer of the risks. , 





The Commercial and Vernon Insurance 
Companies of Indiana, the Michigan Manufac- 
turers Mutual and the Continental Fire As- 
sociation of Texas were each fined $5,000 in 
the Circuit Court at Chicago for writing busi- 
ness in Illinois without a license. Attorney 
Hull of the Illinois Department will endeavor 
to enforce the collection of the fines. 





George C. Cooper, for over twenty years 
Michigan state agent of the Firemans Fund, 
has opened an insurance, real estate and loan 
office at Lansing, Mich., where he has re- 
sided for the past twenty-five years. He will 
only represent a few first-class companies, 
and through his large acquaintance and 
knowledge of insurance will no doubt be 
able to give them a good business. 





Harry W. Colson, for fifteen years con 
nected with the Traders of Chicago, and as 
special agent and adjuster in Minnesota and 
Wisconsin for the past nine years, has re- 
signed to accept the position of general spe- 
cial agent of the New York Fire, and will 
have charge of the following States: Minne- 
sota, Wisconsin, Missouri, Illinois, Iowa, 
Nebraska and Colorado. Mr. Colson is quite 
popular in the Northwest and will undoubt- 
edly place the New York well to the front 
in his territory, 











8 


THE WESTERN UNDERWRITER. 


December 27, 1900. 








FIRE INSURANCE SITUATION. 


CONDITIONS AT CLOSE OF YEAR. 





Appreciation in Securities W:ll Hold Surplus 
Funds About Level—Outlook for 1901 
Is Much More Promising. 





The present indications are that the fire 
insurance companies, as a whole, will about 
duplicate the unprofitable experience of 1899. 
In that year all except two or three of the 
leading companies showed a loss in under- 
writing. The loss ratio of forty-three million- 
aire companies was quite heavy. The A°tna 
and the Continental were the only companies 
showing profit. The first six months of 1900 
were extremely disastrous to the companies, 
probably more so than any other similar period 
in the history of fire underwriting, but during 
the last half of the year there has been marked 
improvement. Taking that period, separately, 
it is probable that most, if not all, the com- 
panies have made money, but not enough 
to counterbalance the excessive losses of the 
first six months. 

No Depletion in Surplus Funds. 

Notwithstanding this experience, however, 
there will probably be no depletion of sur- 
plus funds, as a whole; on the contrary, it 
looks as though there would be a substantial 
increase, as the investments of the companies 
have sharply advanced since the national elec- 
tion in November. A very large number of 
the first-class securities in which fire insur- 
ance companies are accustomed to invest will 
show a very substantial increase in market 
value on December 31, over the same value 
a year ago, unless a wholly unexpected slump 
occurs in the market in the meantime. The 
most striking advance in market values sirice 
the election of McKinley and the apparent 
defeat of the extreme anti-trust agitators has 
been in industrial stocks. This, however, is 
a class of securities which the companies do 
not handle except in rare instances. The 
most interesting case is that of the German- 
American, which held six hundred shares of 
Standard Oil stock, valued at $240,000 last 
December, par value $400 per share. Since 
the election the value of this stock has more 
than doubled and the company will realize a 
profit thereon of about $250,000. 

Higher Rates During 1900. 

The companies have realized generally 
higher rates during 1900, but the tendency 
toward advance has not been marked enough 
to affect the situation very materially as yet. 
The movement toward advanced rates has 
been very much slower than in former peri- 
ods of depression. This is due to the fact 
that those controlling the rating situation are 
opposed to the old methods of flat or hori- 
zontal advances and are making an attempt 
to apply more scientific methods in readjust- 
ing current charges. It is hoped in this way 
not only to place the companies in a better 
light before the public, but also to protect 
the uniform commission companies against 
the incursions of the open commission com- 
panies. 

Delay in Advances. 

The delay caused in advancing rates in 
order that they may be adjusted more in ac- 
cordance with the actual experience of the 
companies has undoubtedly borne heavily 
upon many of the smaller companies, which 
are not possessed of sufficient funds to wait 
for the return of more prosperous times. The 
result has been a number of reinsurances, 
consolidations and absorptions. Some are 
now, also, taking place and others will un- 
doubtedly be announced during the next two 
or three months. The retirement of compa- 
nies and the naturai concentration of the ‘busi- 
hess, which began in 1898 and continued 
through 1899 and 1900, will probably reach 
the limit during the next year. 

There is every expectation that better con- 





ditions in fire insurance are approaching. 
Shrewd underwriters are confident that the 
next two or three years will see a change for 
the better in fire insurance losses. Advanced 
rates are sure to come. Those who have stay- 
ing powers are holding on in anticipation of 
reaping their rewards in due season. There are 
already evidences that new capital is bestirring 
itself with a view to entering the field for busi- 
ness. The demand for insurance to-day is 
greatly in excess of the supply, due both to re- 
tirements and the fact that many companies 
have materially curtailed their lines. This, 
however, has not always been the case. Some 
companies, taking a long look into the future, 
have increased their lines, thus preventing the 
rise of new competition, also creating an an- 
larged plant which will be most profitable when 
better conditions return. This fact, together 
with the slow, methodical methods which are 
now being pursued in the readjustment of rates, 
will doubtless tend to prevent the investment 
of new capital, although the next two or three 
years are sure to see the attempted organiza- 
tion of a number of companies. It is evident, 
also, that some of the old Lloyds organizations 
are showing signs of life and will enter the 
field for surplus lines. 

The most striking feature in the present sit- 
uation is the marked advance toward scientific 
methods in fire insurance. Schedule rating 
and classified experience is the watchword to- 
day. This condition has been brought about 
not only by public opinion, creating a necessity 
for meeting in some intelligent manner the 
anti-insurance sentiment existing in State legis- 
latures, but because the uniform commission 
companies have felt that their interests lay in 
promoting these scientific methods. 





BRANHAM—StTrRAvus.—Ben P. Branham, the 
illustrious president of the Kentucky Society of 
Chicago, has had a varied career for a man 
of his years. Mr. Branham is well known in 
insurance circles and holds the responsible 
position of manager of the Chicago office of 
the “Insurance Field” of Louisville and of 
the Courier-Journal Job Printing Company. 
It was only a few years ago that Mr. Bran- 
ham and “Gus” Straus, now the vice-president 
and general manager of the Courier-Journal 
“Job,” were boys together in the pressroom 
of the printing company which Mr. Straus 
has since made the largest of its kind in the 
South. “Gus” afterward became a compos- 
itor. and it was said he was the biggest “‘sol- 
dier” in the place. At least, that is the story 
that is told now. It is said “Gus” fell out 
with work and was simultaneously left $5,000 
or such a matter by a distant relative. He 
then foreswore work altogether, and putting 
his capital in at the right time, during a re- 
organization of the Courier-Journal company, 
entered on a life of ease, affluence and dig- 
nity as its vice-president. Mr. Branham’s 
progress has been in another direction, and 
he has been slowly rising on the wings of 
fame by sheer hard work. At the recent an- 
nual dinner given by the Kentucky Society 
at the Palmer house, at which Mr. Bran- 
ham presided, Governor Beckham of Ken- 
tucky, Mayor Carter Harrison of Chicago and 
ex-Vice-President Adlai E. Stevenson were 
among those who accepted invitations to be 
present. Mr. Branham handled the gavel with 
a grace and dignity suitable to the occasion, 
and reflected credit on the society, which 
paid him its highest honor in making him its 
chief officer. His progress in the past has 
been steadily upward and will continue so. 





The Delaware has decided to retire from 
the southern field. It has reinsured the busi- 
ness heretofore managed by W. E. Chapin in 
the Westchester, and that managed by Treze- 
vant & Cochran in the Pennsylvania Fire. 
It is understood that this action is taken on 
account of hostile legislation in that section. 





The western department of the Sun of 
New Orleans will be discontinued December 
31, but the business on the books will be car- 
ried to expiration. The company has done 
only a small business in the North, not enough 
to justify the expense of conducting it. The 
department has been under the management 
of George M. Fisher, western manager of the 
Palatine of England. 





SEEN FROM GHIGAGO. 


MISSOURI LOCAL AGENTS AND COMPANIES. 

In the last issue of this paper mention was 
made of the strained relations between the 
Missouri Association of Local Agents and the 
conference committee of the Union. The 
local agents headed by George D. Markham 
evolved a scheme to modify several hostile 
laws of the State. Among other plans was an 
amendment to the anti-compact law giving lo- 
cal boards the power to make rates. Nothing 
was said as to the payment of board expenses, 
and without this stipulation legal opinion held 
that it would be in violation of the anti-trust 
law. 

The proposed measure placed the rating 
power solely in the hands of the agents, and 
as soon as the companies learned of the move- 
ment the Union’s conference committee im- 
mediately protested, saying that if it were 
pushed the companies would pe forced to an- 
tagonize bitterly the local agents’ association, 
and brand it an enemy. There was a severe 
strain for some time, it appearing for a while 
as though the local agency movement and the 
companies were locking horns. 

The companies objected to being absolved 
from any authority in making rates. They 
stated they would not permit agents to be given 
absolute power to dictate the rate. The cem- 
panies offered the Wisconsin law as a substi- 
tute. This measure gives the local boards the 
rate-making power, but expressly permits the 
companies to pay local board expenses. 

By this method, the secretaries are hired by 
the companies anc do the rating largely through 
the instrumentality of the State Board. Local 
agents pass upon the rates, but as the compa- 
nies pay the expenses they really can control 
affairs, and it is not often a conflict arises be- 
tween the agents and companies. 

The Missouri agents agreed to this compro- 
mise and it will form the basis of their bill be- 
fore the next legislature. The companies now 
agree to assist the Missouri association in en- 
listing agents in small towns and distant coun- 
ties in its favor by means of the special agents. 

aad ts 
RISK WAS WRITTEN FOR A TERM. 

Fire underwriters recall with interest the 
squall that arose over the placing of the George 
L. Mesker risk at Evansville, Ind., in Septem- 
ber, 1808. ° covered the Galvanized Iron 
Works, and was written for a three-year term. 
The other day it burned and the following 
companies were on: 

Delaware, $1,500; Williamsburg City, $2,000; 
Farmers, Pa., $1,500; Union, England, $8,000; 
Law Union and Crown, $8,250; Northwestern 
National, $1,750; Pacific, $1,000; Spring Gar- 
den, $1,000; Buffalo German, $1,000; Ameri- 
can, N. J., $1, 000; Franklin, $1,000. 

Several union companies were on for the 
term, but at that time the union rule prohibiting 
term policies on special hazards was enforced 
and they canceled off. The Union Assurance 
and Law Union wrote their policies during the 
brief interval they were out of the Union. The 
risk was written at 2% rates for three years. 

= ++ 
PALATINE OF LONDON TO BEGIN. 

H. C. Eddy, resident secretary of the Pala- 
tine of London, and George M. Fisher, man- 
ager of the Palatine of Manchester, send out 
the following to agents: 

“By this circular we desire to convey to 
you officially what has been in a sense within 
your knowledge for some time past, i. e., 
that it is the purpose of the Palatine of Man- 
chester to be retired from active business in 
the United States after the 31st day of De- 
cember, 1900, and that in its stead will be 
substituted the Palatine Insurance Company, 
Limited, of London, England. 

“This latter company has been organized 
with a paid-up capital of $500,000 and will 
begin its United States business with assets 
of at least $800,000. It is possible that early 
in the year 1901 the Palatine of London will 
take over for its own account all the business 
which has been written for the old company’s 
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account, beginning July 1, 1900, in which 
case the assets of the new company will be 
considerably augmented. 

“To agents whom under the changed cir- 
cumstances it has been thought wise to dis- 
continue, we have to state that the policy- 
holders of the Palatine of Manchester have 
for their protection the large remaining assets 
of that company in the United States, and 
further that as the said company is in the sole 
ownership of the Commercial Union Assur- 
ance Company, Limited, of London, no un- 
easiness need be felt as to the secure position 
of such policyholders, whether in respect to 
the solvency of the company or as to prompt- 
ness and fairness in dealing with claims which 
may arise under its contracts. 

“To agents with whom it is the desire of 
the company to continue connection, we have 
to say that policies and other necessary sup- 
plies will be placed with them before the close 
of December, 1900, to the end that beginning 
January 1, 1901, they may be enabled to issue 
Palatine of London policies in continuance of 
the expirations of the Palatine off Manchester. 
It is anticipated that licenses from the various 
state departments will be secured in advance, 
authorizing such commencement of operations. 

“No policy of the Palatine of Manchester 
should be issued after December 31, 1900, but 
this must not be understood as prohibiting the 
issuance of policies in December the com- 
mencement of the risks under which may date 
in January, 1901; the desire is to terminate all 
writings of the Manchester company at the 
close of the year, in order that accounts current 
and reports may be forwarded in usual course 
and the operations of the two companies be 
kept distinct.” 

The new Palatine will be under the juris- 
diction of Resident Secretary Eddy of the 
Commercial Union. It is the idea to trim 
down the old Palatine’s business to a basis 
that is satisfactory, and then build on_ it. 
Several of the old Palatine agents will be dis- 
continued. The field men of the Commercial 
Union will handle the Palatine also. By this 
move the Commercial Union strengthens itself 
in Boston and New Orleans especially, where 
the Palatine has a larger business than the 
Commercial Union. 


ae ++ 
MORE ABOUT THE McCORMICK LINE. 


Considerable gossip has been rife on La 
Salle street regarding the large line of the 
McCormick Harvesting Machine Company, 
amounting to $5,100,000. Inasmuch as there 
have been several local interests endeavoring 
to push the rate up on the line, naturally 
there has resulted more or less talk, largely 
of a speculative nature. The McCormick 
people state that the entire line was placed 
last year at 30 cents, that being the com- 
petitive rate. This year the rate was restored 
to tariff, 45 cents, and the McCormick peo- 
ple state that the line has been covered, and 
that it has an excess over amount required. 

It is said the Liverpool & London & Globe, 
which held out for 75 cents, finally yielded 
and wrote $40,000, through the Western Fac- 
tory Association, and $10,000 direct at the 
forty-five cent rate. 

Sa + 


HENRY EVANS AND THE EAGLE. 


Underwriters have been freely speculating 
as to the real object Vice-President Evans of 
the Continental had in being a part of the 
syndicate trying to get the Eagle of New 
York. It is not thought Mr. Evans’ object 
was to get returns from the salvage of the 
Eagle, but rather to capitalize it at $500,000, 
become one of its directors and stir up its 
dry bones. The Eagle has been moving along 
in a very slow way, not being much of a 
factor in any quarter. It has a good fown- 
dation, and with a man of Mr. Evans’ sa- 
gacity and ability as a business man and 
underwriter back of it, the company could 
easily be developed, especially with an increase 
of capital at the start. 

The Continental, under its present manage- 
ment, will never have an “annex,” but those 
who are close to Mr. Evans say his object 
was to act entirely independent of the Con- 
tinental in building up the Eagle. Ulti- 








mately he may have anticipated giving the 
Eagle his whole attention. 

With the explanation Mr. Evans gave, viz., 
speculating on the Eagle, underwriters think 
he made a grave mistake. While he acted in- 
dividually in the transaction, he is too inti- 
mately associated with the Continental and 
has too strong a personality in its manage- 
ment to take any action in underwriting, and 
be divorced from the company. 

Local agents are tired of this reinsuring 
business. It disarranges their lines, disturbs 
their office and, worse than all, causes their 
clients to lose confidence in their compa- 
nies. Any attempt to wreck a company is 
viewed by local agents as a piratical ma- 
neuver belonging to men not having the in- 
terests of local agents at heart. Perhaps offi- 
cials and managers do not realize the strong 
feeling prevalent in the field on this question. 

The Continental’s shibboleth is that it is 
the “friend of the local agent.’”” When any of 
its officers become company wreckers it re- 
flects on the Continental, a fact Mr. Evans 
will discover if he touches elbow to elbow 
with local agents. If his object was not to 
wreck the Eagle, he should have frankly 
said so. 

+ + 

STOCK APPRECIATIONS SAVED COMPANIES. 

Some reinsurances of small companies were 
averted by the rapid appreciations in stock 
holdings following President McKinley’s re- 
election. A few of the smaller companies 
were hanging on by the skin of their teeth 
awaiting the result of the November polit- 
ical battle. In some cases deals were well 
under way to effect a reinsurance, but renewed 
hope after election and the rise in stocks 
caused stockholders to hold on. One of 
the smaller western companies had about de- 
cided to reinsure in one of the large foreign 
institutions, but its stocks took a jump and 
the negotiations were declared off. It is still 
impaired, however, but may be able to ma- 
nipulate its statement so as to come out all 
right. 

+e ++ 
AMERICAN CENTRAL-MERCANTILE DEAL. 

President Cram of the American Central 
of St. Louis has made a coup in the East to 
increase the company’s business in that sec- 
tion by getting control of the stock of the 
Mercantile of Boston, which will be run as 
a consort of the American Central. The, lat- 
ter company’s business in New England was 
small and it desired to get a footing. The 
Mercantile has a choice class of business there. 
President Rogers of the company has been 
most conservative, so much so that the com- 
pany has been badly hampered in its prog- 
ress. The Mercantile could have been more 
of a factor in underwriting had it not pursued 
such a hide-bound policy in its movements. 

The western management of the Mercan- 
tile is in the hands of R. W. Hosmer of Chi- 
cago, it getting about $85,000 in premiums 
from the department. Mr. Hosmer owned 
some stock in the company. Some specula- 
tion is rife as to the probability of the com- 
pany remaining in the Hosmer’s local agency 
at Chicago. Many think it will go to the 
office of Rogers & Rollo, Chicago managers 
of the American Central. 

The fad of companies running “tenders” is 
becoming more and more noticeable. But a 
few weeks ago the North America captured the 
State of Pennsylvania. In- each case union 
companies have gobbled non-union compa- 
nies. Doubtless the outside companies thus 
corralled will be brought into the Union. 





Edward S. Payne has brought suit against 
the Policyholders National Union in the courts 
at Columbus, Ohio, for the recovery of $626.90, 
claimed to be due as services as agent for the 
concern and his expenses. He claims that he 
contracted with the National Union to act as 
manager for Connecticut for one year at a 
salary of $125 per month, and 25 per cent com- 
mission on all the business he did and that his 
expenses were to be paid. 
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INSPECTIONS BY THE OHIO BUREAU. 


System by Which Manager Cochran Is Getting 
the State in Much Better Shape—Effect 
of Reinspections. 


The system of inspections and reinspections 
employed by the Ohio Inspection Bureau is 
meeting with favor among fire insurance com- 
panies in that State. Requests for the reports 
are constantly coming in and the bureau has 
found it necessary to add another man in the 
field. 

The advantage of the system rests in the fact 
that it is joined to the rate-making power, 
which can enforce corrections, where another 
inspector could only advise, or at most, order 
his policies canceled. Besides, if a company or 
agewi insisted on improvements, it would prob- 
ably result only in the cancellation of the poli- 
cies and the substitution of new ones in compa- 
nies not informed of the condition of the risk. 

Prior to visiting towns for the purpose of 
publishing a set of estimates, the bureau noti- 
fies its purchasers of its intention to do so, and 
gives them the opportunity of advising of any 
risks on which they would like detailed in- 
formation. As soon as the original inspection 
reports are made the bureau takes up the sub- 
ject of improvements with the assured, and 
endeavors to have as many of the defects as 
possible remedied. Reinspections are then 
made, which reveal the extent to which the sug- 
gestions have been carried out, and also 
whether the improvements made ‘have been 
maintained. Experience has proved that after 
allowances in rates have been made for im- 
provements, such as casks and pails, watch- 
clocks, or stand pipe and hose, the assured 
will sometimes fail to maintain them in a con- 
dition for use. 

Under the present system of periodical in- 
spections, the bureau requires a maintenance 
of the improvements, and where a disposition 
is found on part of the assured not to keep 
his place in proper condition, and allows it to 
become chronically a poor risk, an extra 
charge is made in the rate and allowed to re- 
main there. 

The public has shown a disposition to co- 
operate with the bureau, and where it is found 
the assured will not carry out the improve- 
ments, there is always the remedy of increas- 
ing the rate. 





SMOOT’'S BLACKBOARD BULLETIN. 


E. E. Smoot of Portsmouth, Ohio, who 
thinks he was not paid enough on a loss he 
had last summer, has begun a campaign 
against the companies in which he was in- 
sured. He has put out a blackboard in front 
of his restaurant. On one side it says: 

“T am the man who was robbed out of $750 
by the Girard and New Hampshire Insurance 
companies, but I'll give you the best dinner 
for 20 cents you ever eat.” 

On the other side there appears: 

“Yes, I was robbed! Come in and get your 
dinner and I will tell you about it. I am go- 
ing to have the best dinner in town for 20 
cents.” 

Smoot says he is going to carry on the war 
against the insurance companies and do them 
all the injury he can. His bulletin board will 
daily tell the public of his grievance against 
the insurance companies mentioned. 

+ ~~ 


UNLICENSED SOLICITOR NOT PROSECUTED. 


A prominent local agent of Oberlin, Ohio, 
sends the following communication regarding 
soliciting without license: 

“The timely article in last week’s issue of 
Tae WESTERN UNDERWRITER on the subject 
of soliciting without license puts the facts 
before the insurance fraternity in a _ very 
strong light, and makes those who have been 
violating the state laws, whether ignorantly 
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or knowingly, shake in their boots. The ar- 
ticle referred to states: ‘There seems to be 
a very good prospect of securing the convic- 
tion of a number of offenders. If a conviction 
is secured in a number of cases of this kind 
it will have a wholesome effect toward clean- 
ing out the parasites, and if the agents who 
do not indulge in the practice of paying com- 
missions to everybody who can influence a 
little business will take the trouble to report 
cases of this kind it will not be long before 
the practice is entirely wiped out.’ 

“A condition of affairs has come to light 
in Lorain County, Ohio, wherein the plain- 
est intent of the beneficial law referred to has 
not been regarded, either by the proprietor 
of the agency, the party soliciting without a 
license or the prosecuting attorney of the 
county. Several months ago one Willis Hart 
began work in an insurance agency repre- 
senting about sixteen companies, and freely 
visited residents of the town of Oberlin, so- 
liciting their fire insurance without first hav- 
ing procured the necessary license. The at- 
tention of State Superintendent Vorys was 
called to the matter, who took it up with the 
county prosecutor, Lee Stroup, through the 
attorney-general, who in turn excused him- 
self from taking any action in the matter, in 
these words: ‘From the assurance that I have 
from the vicinity in which Mr. Hart lives. I 
feel I am not called upon to prosecute at 
this time.’ The prosecutor at the time of writ- 
ing this letter was in possession of proof, 
admitted by the proprietor of said agency, 
for documentary evidence from the superin- 
tendent of insurance of Mr. Hart’s having 
made application for his license, is in exist- 
ence, and possibly was before the prosecutor 
at the time. 

“This refusal of the prosecuting attorney 
in one county may meet with its counterpart 
in others, hence this article to lay before the 
insurance men of the State these bare facts 
and ask whether this thing is conducive to 
the best interests of the business. Shall jus- 
tice be thwarted by the prosecutor being al- 
lowed tc handle only just such cases as he 
personally feels like taking hold of? Can 
any ‘assurance’ from the neighborhood make 
amends for the open, flagrant, and, we are to 
suppose, knowing violation of the law, make 
amends for the refusal of the legal officers to 
do their sworn duty? If so, the law is a 
dead letter and they who violate it can laugh 
at those who suffer. The whole system of 
protection afforded by the law becomes a 
network of inconsistencies, and officers jug- 
gle with the material interests of the insurance 


world.” 
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TOLEDO RATING CONTRACT SIGNED. 


The contract between J. W. Cochran, man- 
ager of the Ohio Inspection Bureau, and the 
members of the Toledo Board, has been signed 
by all parties, and Mr. Cochran’s bureau will 
make the rates at Toledo, beginning January 1. 
George W. Cleveland, formerly connected with 
the. Cleveland branch of the bureau, will be 
superintendent of the Toledo branch. Charles 
M. Lang will continue as secretary of the 
board, and A. C. Bay, John D. Nolan and Miss 
Roberts, formerly with the board, will be re- 
tained by the inspection bureau. 

+ +~ 
OHIO AGENCY APPOINTMENTS. 

The following appointments have recently 

been made in Ohio: 


yee ggg D. Lodge, Columbiana. 
American, N. Y.—A. F. Thoma & Co., Piqua. 
— Fund—James Webster & Son, Van 
fert. 
German Alliance—J. M. Goodman, Cleveland. 
German American—J. M. Godman, Cleveland. 
Ins. Co. of N. A.—Benj. L. Kingore, Bedford; 
Harry H. Madison and Charles M. Stewart, Cam- 
bridge; Roland G. Theaker, Mt. Pleasant; Allen 
E. Albright, Sebring; Clarence F. Bruner, N. P. 
Goodhue and Francis M. Cooke, Akron. 
Manchester—Samuel R. Bell, Union City; R. G. 


Mains, Chesterhill; Elmer E. Black, Salineville; 
F. E. Pursell, Piqua. 
National, Pa.—S. P. Cosner, Zanesville; Al- 


baugh & Taylor, Canton. 
New Hampshire—George E. Robishaw, Welling- 


ton. 

Orient—Voth & Keller, Cleveland; He nry 
O’Kane, Oolumbus; Lloyd B. Kennedy & Co., 
Glenville. 

Providence—Washington—Ezra B. Culton, Pauld- 
ing: Werner & Miller, Leipsic; J. S. Elliott & Co., 
Springfield; Charles M. Stewart, Cambridge; 
Keller, Bates Co., Painesville. 

Royal Exchange—Fiison D. Stout, Circleville. 
Spring Garden—Frederick Schlosses & Son, 


Piqua 

4 Assurance—V. T. Spitler, Findlay; V. 
Schaeffer & Son, Dayton; O’Conner & Sons, ‘Lima; 
J. W. Williams, Shelby, 








fesatom, Pa.—Raymond R. Keanedy, Spencer- 


Continental— H. Dickmeier, Cincinnati; M. Nel- 


son, Cincinnati. 

Delaware—Parnes & Turney, Madison; John D. 
Turner, Cambridge. 

zerman, Freeport—Geo. A. Gescheider, Steuben- 


ville. 

State of Ill.—William H. Miller, Leipsic. 

N. W. National—Jacob H. Weis, Marietta. 

Phenix, Conn.—Aug. Behringer, Celina; James 
M. Fife, Canton; G. A. Palmer, Marietta. 

Reliance—Barnes & Turney, Madison; William 
B. Kridler, Fremont; Beard Bros., Toledo. 

+ +> 
BEGAN INSURANCE CAREER IN 1832. 

In a few days the veteran Cincinnati under- 
writer, B. B. Whiteman, will reach his nine- 
tieth birthday. Mr. Whiteman is still hale and 
hearty for his age, and comes down to the 
office of the Merchants and Manufacturers In- 
surance Company nearly every day. He has 
been out of the insurance business twenty-one 
years, since 1879, when he resigned the presi- 
dency of the “M. and M.” and retired. He 
was 47 years in the insurance business, starting 
in with the Cincinnati in 1832 as assistant sec- 
retary. He became secretary and filled that 
position until 1850, when he accepted the secre- 
taryship of the M. and M. On the retirement 


of President Searles in 1866 he succeeded him. 
- ++ 


BROWN’S WORK IN WEST VIRGINIA. 

J. E. Brown, inspector for the Ohio Inspec- 
tion Bureau for West Virginia, has been doing 
some good work there. He has devoted his at- 
tention to the Fourth District, which is com- 
prised of the central and northern part of the 
State. There has been great improvement in 
the business conditions wherever the advisory 
tariffs have been promulgated, and it is be- 
lieved when the entire State has been rated and 
the matter is thoroughly under the control of 
the department that the companies will not 
only be able to make some money from the 
business they already have on their books, but 
will be able to greatly increase the volume. 
The special reports which have been made on 
the lumber plants and coal works have been of 
great benefit to the companies, as they had lit- 
tle real. knowledge of the condition of many 
of them before this system was introduced. 

+ nal 
““BOB’’ MOORE SCORES. 

“Bob” Moore of the Phenix has been telling 
the boys how he savéd the companies in his 
local agency at Cambridge, Ohio, from getting 
caught in the recent fire of the American Tin 
Plate Company, at that place. The line was 
placed by R. A. Waller & Co. of Chicago, and 
Moore was given all he could carry in his lo- 
cal agency, but, as the story goes, a short time 
before the fire, Moore sized up the risk in his 
capacity as special agent of the Phenix, and 
decided to get off. He canceled his line of 
$20,000, and notified all the companies in his 
agency of his action, whereupon all responded 
with orders for cancellation, except the L. & 
L. & G., and North British, and they were on 
for $10,000 and $12,000., respectively, at the 
time of fire. The other companies in the agency 
are the German-American, Hanover, Hartford, 
Home, New York Underwriters, Niagara, 
Philadelphia Underwriters, Scottish Union, 
Sun of England. The loss was figured at 40 


to 50 per cent. 
2 ~~ 


WARRANTY CLAUSE MAY BE TESTED. 

The adjusters in the loss of the Royer 
Wheel Company at Cincinnati have brought up 
a question that may result in a test of the in- 
surance superintendent’s ruling against the 
legality of the use of the warranty clause. The 
risk was formerly written in mutuals under 
blanket form at a very low rate, and the Cin- 
cinnati agents got the board to reduce the 
tariff to meet competition and make a rate un- 
der blanket form with a warranty on the part 
of the assured that they would carry $90,000 
insurance, that being a consideration upon 
which the rate was made. With this under- 
standing and the warranty in the policy, the 
insurance was written. At the time of fire 
there was only $52,000 insurance under gen- 
eral form and $56,000 total in round numbers. 





The loss was about $11,600. The adjusters of- 
fered to compromise on the basis that the war- 
ranted insurance was carried, or at about 
$6,000. The assured declined, but agreed to 
take $10,000, and upon being refused that 
amount, took the ground, in accordance with 
the insurance superintendent’s recent ruling, 
that the warranty was in effect a coinsurance 
clause, and consequently was not effective. 
An adjusters’ agreement was signed and the 
matter has been submitted to the companies. 


LIVE STOCK INSURANCE. 

Frequently inquiries are made regarding 
live stock insurance. It is a branch of in- 
surance that must be handled with great care, 
as there is a good opportunity for practicing 
fraud. Few have ventured to put their capi- 
tal into a stock company to write this class 
of insurance. The Indiana and Ohio Live 
Stock Insurance Company of Crawfordsville, 
Ind., is the only company of that class operat- 
ing in Ohio. It was organized in 1893, and has 
been successful. It insures horses and cattle 
against death from any cause, with certain 
age and value limits. Insurance on any one 
animal is limited to one-half the cash value. 
Below is given the annual rates for the State 
of Ohio. If insurance against fire and light- 
ning is not desired, one-half per cent is de- 
ducted. 


Age Value 
Rate. Limit. Limit 
Draft stallions, full blood.......... 10% 10 3600 
Draft stallions, grades ............ 1% 10 200 
General purpcse and high bred 
OE FRR ece = eee 8% 15 1,000 
ET I. 5 ow aka ccemaens meni 86 1,000 
ra = 8% 10 500 
=— mules and mares not 
DEE, aicdediicucrcia “ehcrieetanaauses 7% 12 % value 
Mares, bred, or to be bred......... 7% 12 % value 
 iddndinscScdosecatas: 4accesendnee 12% 8 40 
Pi divine miethied . wosdeueaioeel 12% 5 50 
Feeding cattle, 1 year.............. 8% .. % value 
Feeding cattle, 6 months.......... 6% .. % value 
Feeding cattle, 3 months.. - 4% .. % value 
Transfer, dray and delivery “stoce. 9% 12 % value 
Mares, 30 days against foaling only 4% .. value 
Colts, '6 months ard under one year 81% 1% yalue 
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SIDE-LIGHT ON THE ADJUSTER’S QUESTION. 

The fact that the insurance superintendent of 
Ohio was called upon to decide whether the 
Western Adjustment and Inspection Company 
was violating the law in operating an office in 
the State for adjusting losses is an evidence of 
the feeling that exists among some of the spe- 
cial agents and adjusters in the State against 
the adjustment company. The matter was 
brought to the insurance department’s atten- 
tion from this source and it was thought in 
some quarters that the adjustment company 
would be called down and out. 

++ 
SPRINKLERS AT CLEVELAND. 

According to Cleveland’s financial and insur- 
ance paper, buildings there are equipped with 
“street sprinklers.” It does not explain the 
modus operandi in case of fire, but as the 
question of requiring the fire department to 
make connection with automatic sprinklers 
where buildings are so equipped has been up, it 
is presumed that the intention was to do the 
same with the street sprinklers that happened 
to be hanging around during the winter 
months. 

The Cleveland fire directors, however, would 
not agree to a standing order of this kind, but 
agreed to make monthly inspections of sf@ink- 
ler equipments and use them when practicable. 

+ 
WORK OF FIRE MARSHAL. 

Deputy Fire Marshal H. H. Hollenbeck of 
Ohio has been doing some lively work the past 
two weeks. Besides looking after where two 
persons were accused of arson, he has super- 
intended several investigations where evidence 
has been secured sufficient to have the parties 
bound over to the grand jury. 

One of the men bound over is Eugene Fros- 
sard of Sidney, who is accused of burning a 
barn on April 14, 1898, in order to get even 
with the owner for some grievance. 

At Toledo sometime ago, Frank Hollings- 


++ 


++ 
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head became angered at his wife, who was seek- 
ing a divorce. He went to her room in the 
Imperial flats one night and after- finding the 
woman he struck her in the head with a 
hatchet, and then going to the third floor of the 
building he saturated the floor of one of the 
rooms with coaloil and set fire to it. There 
are two other cases in Toledo, but no announce- 
ment can now be made. 

The trial of Lynn Obermeyer and Mrs. Ober- 
meyer, charged with conspiracy in the burning 
of John Smith’s barn at Ballville, Sandusky 
County, was commenced last week at Fremont. 

Se ~~ 
A NEW QUESTION OF TAXATION. 

The Cincinnati Equitable has brought suit 
to enjoin the county treasurer at Cincinnati 
from collecting taxes on $76,000, amounting 
to $2,000 annually. The company does busi- 
ness in Hamilton County only, and on the 
mutual perpetual premium plan. This money 
is deposited and the interest carries the in- 
surance. The company claims the right to 
offset the $76,000 with $353,000 debts on de- 
posits, but the tax inquisitor is trying to place 
it on the tax duplicate. The company was 
organized in 1826, and has never been asked 
to pay this tax before. 





OHIO AND W. VA. NOTES. 


At a recent meeting of the Columbus (Ohio) 
Board, Henry O’Kane was acquitted of the 
charge of rebating on the line of a wholesale 
dry goods house. 


Babb & Grady, local agents of Wilmington, 
Ohio, have dissolved partnership, Mr. Babb 
continuing the business, Mr. Grady removing 
to Hartford City, Ind. 


, The Milwaukee Fire has taken up its Cin- 
cinnati agency with John Plummer, and will 
only be used for reinsurance purposes in that 
city by the Milwaukee Mechanics. 


Orville J. Matthias of Leipsic, Ohio, has been 
bound over to court on the charge of arson, 
through the work of the fire marshal’s office. 
The man is accused of setting fire to his meat 
shop. 


It is stated that the Commercial Union will 
retain R. J. Foster, special of the Palatine, in 
the Ohio field. Both Mr. Foster and P. 
Martin will look after the Commercial Union 
flotilla. 


Oberlin is placarded with $250 reward 
by the National Board, for conviction of the 
incendiary who fired a vacant dwelling on 
Elm street not long ago. The Continental 
and L. and L. & G. were on the risk. 


The trouble in the Clarksburg, W. Va., dis- 
trict arising from the refusal of the Boreman 
agency at Buckhannon to report through the 
stamping office at Clarksburg has been relieved. 
Mr. Boreman consented to send his reperts 
through the stamping office at the request of 
special agents whose companies are represented 
in the agency. 


Manager Charles H. Law, of Law’s Insur- 
ance Agency at Cincinnati, dined his office 
force at the Business Men’s Club last Friday. 
The private dining-room was beautifully deco- 
rated in holiday style. Dainty fleur-de-lis 
scarfpins, set with pearls, were given by Mr. 
Law. The staff presented him with a hand- 
some umbrella, the handle being fittingly en- 
graved. 


Hon. Joseph F. Wright of Cincinnati, who 
died last week as the result of injuries re- 
ceived through being struck by a street car, was 
at one time prominent in Ohio insurance cir- 
cles. He was appointed State insurance com- 
missioner in 1879 by Governor Bishop, and 
was later general agent for Ohio of the Wash- 
ington Life. He was the father of J. Gano 
Wright, one of the prominent fire insurance 
men of Cincinnati. 


A verdict for the company has been ren- 
dered in a suit against the Sun Fire, in Cuya- 
hoga County, which has been in the courts for 
the past ten years. The property destroyed was 
deeded before the fire, and other insurance 
carried, without notice. Plaintiff claimed that 
deed was in name only and was in reality a 
mortgage, and that defendant company had 
been notified both of the mortgage and addi- 
tional insurance. The case has been in the 
Supreme Court once and verdict for plaintiff 
reversed and case remanded for new trial. It 
will now be carried up again. 








MICHIGAN. UNDERWRITING. 


THE YEAR IN MICHIGAN. 

But very few of the agency companies that 
do a general business will make any money in 
Michigan this year. There have been numerous 
large fires all over the State, which have proven 
disastrous, many of them entailing heavy losses. 
Detroit has proven pretty much of a sink hole. 
Flint has also been an unprofitable city. Scat- 
tering fires here and there will place the figures 
on the wrong side of the ledger. 

The receipts of many companies will show 
an increase over 1899, due to considerable 
new business that has been written. There 
has been more activity in all branches of wood- 
working than usual, and the lumber output 
has been large. Other branches of industry 
have been stimulated, all causing increased 
lines. 

Rates are too low in the State and wovld 
still be so if the 10 per cent reduction were 
restored, particularly on several classes of 
special hazards. On the preferred classes pres- 
ent rates might remain and the business be 
profitable, but with the large number of wood- 
workers in the State, that class forces the profit 
down. 

Separation has been forced strenuously by 
some of the large companies until most of the 
important agencies have finally decided to pur- 
sue one course or the other. The Union kas 
pretty well demonstrated that its commission 
agreement will not recognize a mixed agency, 
and whether the present method is altered or 
not, separation will be required. There has 
been a gradual lining up of forces, the smaller 
companies profiting by the aggressive methods 
of the larger. Non-union companies have been 
forced to widen their scope and write a more 
general class of business and_ larger lines. 
With a small class of agents, the non-union 
companies still retain great favor, and many 
offices have separated with solely the pocket- 
book in view. Separation has not been popular 
in Michigan, but it has been a business move 
that agents could not ignore. 

The reinsurance law has caused a readjust- 
ment of the writing capacity of companies, and 
in the larger towns has caused agents incon- 
venience. It has been of benefit to the small 
companies, and they have been enabled to in- 
crease their writings because the large institu- 
tions were forced to cut down their lines, owing 
to lack of reinsurance facilities. 

Affairs in general as to local conditions are 
in good shape all over Michigan. There are 
charges of rate-cutting here and there, but 
many of them are imaginary. In some places 
irregularities have crept in largely because com- 
panies are lax. Michigan is in better condition 
than any of the anti-compact States. 

et Aad 
PRIVATE DEBTS OF AGENTS. 

Several times recently the question came up 
as to the responsibility of an insurance com- 
pany where an agent has “taken out in 
trade” all or a part of a premium or owes 
some personal debt to an assured from whom 
the company is trying to collect direct. An 
insurance lawyer gives the following opinion 
on the subject: 

“Tt would be an absurd position to claim 
that the company was responsible for the 
private debts of an agent. The company is 
responsible only for the acts of the agent 
performed within the scope of his authority 
and in the line of his official duty as an 
agent. When he acts in his personal capacity 
the company is not responsible for such acts. 
The rule of law is general and _ inflexible 
that an agent cannot pay his own debts with 
his principal’s money; that a debt owing to 
the insured from the insurer’s agent will not 
excuse the former from making a cash pay- 
ment of the premium. And this even though 
the agent proposes that his personal debt be 
canceled and the insured take credit for the 
amount in settlement of his premium. 

“An agent cannot pay his own debts with 
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the money of his principal, nor can he re- 
ceive merchandise in payment of premiums 
unless authorized to do so by the company. 
If the insured delivers to the agent goods 
from his store to pay the premium on a 
policy, or gives him credit on account, and 
the agent subsequently fails to remit to the 
company the sum due, the policy will be 
without consideration, and in the event of 
loss could not be enforced. When, however, 
the premium is paid in money to the agent 
the case is otherwise. In that event the in- 
sured is charged with no responsibility in 
the matter. 

“Unless objected to, currency, or even 
checks, drafts or bill of exchange will con- 
stitute payment; but the agent will not be 
presumed to have authority to accept mer- 
chandise on personal account. The distinc- 
tion between the agent and his principal 
should be kept in view. The premium on a 
policy of insurance is the property of the 
latter and not of the former. Where the 
agent delivers a policy to a merchant with 
whom he has dealings, and to whom he is 
indebted for goods for the use of his family, 
and the premium by agreement is placed to 
the credit of his account, it is a fraud on the 
principal; and should a loss occur, the agent 
having failed to remit, the insurer will not 
be liable. The agent cannot appropriate to 
his own use the funds of his principal with- 
out a wrong being done the latter; and when 
merchandise is accepted in payment, or the 
premium is applied to pay a debt of any 
kind due to the insured, the latter becomes 
a party to the wrong and the company will 
not be bound. 

“The foregoing quotations are an abstract 
of the law in the case, supported by decisions 
of the United States Supreme Court and by the 
courts of last resort in many of the States.”— 
Journal of Commerce. 

~~ +. 
O'BRIEN GOES WITH THE HOME. 

Considerable surprise was caused by the 
announcement that J. W. O’Brien of Grand 
Haven, state agent of the Phenix, would take 
a similar position with the Home. Gossips 
generally had given the position to the special 
of a foreign company, whose name had been 
prominently mentioned, and who recently 
went to New York, supposedly in connection 
with the deal. Mr. O’Brien is one of the 
foremost of Michigan’s field men, and goes 
to the Home with a handsome increase in sal- 
ary. 


+ + 


MICHIGAN FIRE APPOINTMENTS. 
The following are recent Michigan appoint- 
ments: 


Lumbermens, Pa.—Robert Peters, Marquette. 

Mechanics, Pa.—Robert Peters, Marquette. 

National, Ireland—Rurton Edward Ross, Albion 
Security, Conn.—L. D. Carr, Ann Arbor. 

Williamsburgh City—Lawrence 8. Page, Mar- 
shall; Robert Peters, Marquette; Edgar J. Salis 
bury, Mt. Clemens: Eugene J. Schoolcraft, Port 
Huron; BE. Hewit, Ypsilanti. 





MICHIGAN NOTES. 


Hon. W. R. Kendrick of Saginaw has been 
mentioned by a Detroit paper as a candidate 
for the appointment as insurance commissioner 
ef Michigan. 


Robert Peters has purchased the local agency 
of Sidney Adams at Marquette. The compa- 
nies in the agency are the Citizens, 0., 
Cooper, German, Illinois, Glen Falls, Lumber- 
mens, Mechanics, State of Pennsylvania, Union, 


Pa., Westchester, Williamsburg City, and 
Lloyds Plate Glass and Travelers. 
Jay W. Sutton of Sault Ste. Marie, 


Mich., has cleared for graded commissions by 
resigning the Prussian National, Williams- 
burgh City, Trans-Atlantic, North German, 
German of Freeport, Concordia, Agricultural, 
Teutonia of New Orleans and Allemannia, re- 
taining the Scottish Union, Lion, Milwaukee 
Mechanics, Magdeburg, Franklin, _British- 
America, Svea, Helvetia and Thuringia. 





The Prussian National has reinsured the 
Pittsburg business of the Fidelity of Bal- 
timore, 
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AFFAIRS AT ROCK ISLAND AND MOLINE. 

Rock Island and Moline, closely connected 
and usually mentioned together as insurance 
present a pleasing prospect to the 
observing underwriter. Their manufacturing 
interests are large and the hum of industry 
sings a prosperous song. 

Though a number of the factories are written 
in the mutuals, there is sufficient business to 
support numerous thriving agencies at both 
points. 

The Retail Merchants Insurance Association 
of Springfield has been carrying some of the 
mercantile business, but through the efforts of 
the local agents and inspector it is gradually 
coming back to the stock companies. Probably 
about $50,000 still remains in the mutual. 

There is no ill-feeling existing among the 
agents at these places, and the business runs 
along smoothly, lubricated with Inspector Mc- 
Intyre’s oil of diplomacy. 

Hayes & Cleveland have the largest agency 
at Rock Island, established in 1868. Reidy 
Bros., J. M. Buford, the Maucker agency, for- 
merly Hurst & Donaldson, Goldsmith & Mc- 
Kee, George Wagner, E. J. Burns, C. R. 
Chamberlain and Charles E. Hodgson are 
other prominent agents. 

At Moline, Mesdames Nason and Gleason 
have a large agency. 

Fred R. Young, special agent of tha Cincin- 
nati Underwriters, has quite a local business. 
Lindahl & Gilmore, Gustav Swenssen, J. B. 
Oakleaf, Mrs. Julia Entrikin, C. P. Skinner, 
Hirsch & Anderson and H. J. Griff are prob- 
ably the other leading agents. H. P. Cosner 
recently started in the business in connection 
with real estate, and is doing well. A large 
part of the population of Moline is of Swedish 
extraction. 


towns, 
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SPRINGFIELD BOARD MEETING. 

The Springfield Board has elected officers 
as follows: President, E. A. Wilson; vice- 
president, W. S. Troxell; secretary and treas- 
urer, E. S. Sherwood. Frank E. Dooling has 
been president for three years, but declined 
this year to serve longer. He tendered a 
complimentary banquet to the agents at the 
Leland hotel last week, at which Messrs. 
Hickox, Walker, Ruckel, Sherwood, Kess- 
berger and others talked. 

The local agents still desire the present 
system of rate making to prevail, viz., having 
the secretary and two other members consti- 
tute the rating committee, the rates to be 
presented to the board to be passed upon. 

+ ~~ 
RATE SITUATION AT CANTON. 

The rate situation at Canton, IIL, since the 
State Board has determined to advance and 
equalize the rates to conform to the hazard, 
will be watched with considerable interest. 

A rate war was started at that place in July, 
1898, which almost “Pekinized” the town. The 
State Board rates in force at that time were 
being shaded about ten cents by the North- 
western National, and finally rates were thrown 
off altogether to give that company a fight and 
the agents wrote business for anything they 
could get, much of the preferred business be- 
ing written at from ten to twenty cents. After 
two or three days of this work an agreement 
was reached with the agent of the Northwest- 
ern, and a local compact was made to maintain 
rates, but in a day or so Special Agent Faatz 
of the Northwestern appeared on the scene and 
hostilities were at once renewed, Agent Heald 
of the Northwestern claiming that he had good 
evidence that another agent within twenty-four 
hours after the agreement was reached’ had 
written three policies at cut rates, dating them 
previous to the agreement. The other agents 
claim that the Northwestern would not allow 
its agent to remain in the compact. 

At any rate the war went merrily on from 
that date, lasting throughout the year. A num- 





ber of special agents took a hand in writing 
up the business. The Henkle agency, in which 
the Continental is represented, refused to go 
out on the street and actively engage in the 
fight, and Special Agent McAnally of that 
company turned solicitor and got his share 
of the cut rate business. During this period all 
of the dwelling business and many of the mer- 
cantile buildings were written up for five years, 
and since that time most of the agents have 
had very little to do in the insurance business, 
turning their attention principally to other 
lines. An agreement on the basis of the 
former book rates seemed to be out of the 
question, especially as the business men of 
the town had formed an organization to pre- 
vent a return to those rates, which were lo- 
cally regarded as exorbitant, and it was their 
purpose to invite non-union companies to come 
in and write their business or place it outside 
if the old rates were demanded. 

Under these conditions an agreement was 
finally reached by the agents with the sanction 
of the State Board, by which all dwellings 
were rated at 30, 60 and go cents for one, three 
and five years, respectively, mercantile build- 
ings, 50 cents, and stocks, 60 cents, these rates 
to apply regardless of construction, exposure, 
occupancy or any element of hazard. The Ma- 
sonic Temple, a building of ordinary brick con- 
struction, through which is the entrance to the 
opera house, which adjoins and communicates, 
is said to be written at 50 cents. A flour mill 
formerly rated at over 6 is now written at 3 
per cent. 

With these rates prevailing, everything has 
been running smoothly, and naturally so, but 
the companies evidently think that Canton has 
had enough of a good thing, and an advance 
in rates with proper differentials will be made. 
There is a difference of opinion among the 
agents as to what the result will be, but it is 
probable that if a moderate advance is made 
there will be no trouble, and it is not likely 
that the State Board will attempt to enforce 
the old tariff. 

Agents claim that it will be impossible to 
secure it, and the Northwestern agent will not 
ask it. He states, however, that he favors a 
moderate increase. F. A. Cobleigh, a leading 
agent, thinks that if dwellings are advanced to 
a basis of 40 cents and mercantiles to about 
65 and 75, the rates can be secured without 
any trouble. The Henkle agency takes about 
the same position, while some of the smaller 
agencies are not so confident. It is certain 
that a return to old figures will raise a clamor 
on all sides, and revive hostilities or drive much 
of the business away from town. Secretary 
Persch has been on the ground and canvassed 
the situation, and it is probable the State 
Board will take cognizance of these conditions 
in making the advance. 





ILLINOIS NOTES. 


Furst & Kinney of Peoria, Ill., have _nen- 
unionized by resigning the Merchants of New- 
ark. 


A Stubber gasoline lamp exploded in a drug 
store at Danville, Ill., recently, causing a heavy 
damage. 


H. H. Rimington, special agent of the Teu- 
tonia of New Orleans, has not resigned from 
the Illinois Field Club as reported. 


Henry B. Wise, formerly with George W. 
Montgomery & Co. of Chicago, local agents, 
starts a local agency in the Milliken building 
at Decatur, IIl. 


Charles H. Silkworth of Chicago has been 
appointed attorney to accept service of process 
in Illinois for the Magdeburg of Germany and 
Magdeburg of New York. 


The State Board last week ordered Danville 
rerated, the object being to restore the 20 
per cent that was thrown off all rates there 
a few years ago on account of the competition 
of a local mutual. There are some companies 
there that are not represented either in the 
State Board or the Field Club, and it is feared 
that these companies will not be guided by the 
_ rates. Some solicitation is therefore being 
elt. 





LIFE INSURANCE NEWS. 


FEATURES OF PRUDENTIAL POLICIES. 











Some of the Salient Points in the New Con- 
tracts of the Ordinary Department 
of January 1. 





The Prudential will issue an entirely new 
set of contracts on January 1 next. President 
Dryden, in advising agents, says of the new 
— 

. The policy will be incontestable after 
one year. 

One month’s grace, without interest, will 
wy allowed for the payment of all premiums 
7 the first. 

All life and endowment policies will be 
ink forfeitable after one year’s premium has 
been paid; that is, on all kinds of life policies, 
after one annual premium has been paid, sixty 
days’ extension will be granted in case of 
lapse, and after two annual premiums have 
been paid one hundred and twenty days’ ex- 
tension will be granted. After three annual 
premiums have been paid the term of exten- 
sion will be as named in the rate book. On all 
endowment policies, after one annual premium 
has been paid, sixty days’ extension will be 
granted, and after two annual premiums have 
been paid the term of extension will be as 
named in the rate book. 

4. In case of death during the period of ex- 
tended insurance, but after the expiration of 
the first year of such extended insurance, no 
deduction of premium will be made in settle- 
ment of claim. 

5. All ordinary policies, except term and in- 
termediate policies and child’s endowments, 
will contain annual cash surrender values, after 
two years on endowments and three years on 
life policies. 

6. Surrender values will be the same on non- 
participating as on participating policies. 

7. The insured will be given the privilege of 
changing the beneficiary upon his own request. 

8. All ordinary policies, except term and in- 
termediate policies and child’s endowments, 
will contain an instalment provision that at 
any time, while a policy is in force, the insured 
may direct that the amount of insurance, in- 
stead of being payable in one sum, be made 
payable in any number of instalments from two 
to twenty- -five, or in continuous instalments 
during the lifetime of the beneficiary. In case 
the instalment feature is selected, the company 
will pay with each annual instalment such 
dividend as it may apportion. 

9. The policy will contain a provision, under 
which the amount insured, or any part thereof, 
provided the same is not less than $1,000, may 
be left with the company as a trust fund dur- 
ing the life of the beneficiary, upon which the 
company will allow interest at the rate of 3 
per cent per annum, together with such annual 
dividend as may be apportioned. 

10. The policy may be revived within two 
years after date of lapse, upon receipt of satis- 
factory evidence of insurability; after two 
years application for revival will receive con- 
sideration. 

11. The army and navy clause will be elimi- 
nated. 

The policy will be issued in new and at- 
tractive form and, in addition to the above- 
mentioned provisions, will contain all of the 
other liberal features which have heretofore 
distinguished Prudential policies. 





CHILES ON AGENCY CONTRACTS. 

The Prudential’s newly-appointed Texas 
state agent, S. H. Chiles, visited Chicago re- 
cently, en route from Newark to Dallas, his 
home, where his headquarters have been estab- 
lished. His quiet confidence in his ability to 
“do things” is inspiring. With him it is a 
quality which results from his past successes 
in a field which he knows thoroughly. To 
meet a man who believes that his own field 
contains the greenest pastures on earth, is re- 
freshing. Such a man is Chiles, and his view 
of Texas, it is understood, prevailed with at 
least one of the prodigal sons of the “Lone 
Star” State, whom he met in Chicago. 

Mr. Chiles has some original ideas regard- 
ing agency contracts which, if generally in 
vogue, would tend to correct many of the evils 
justly complained of by life underwriters. His 
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methods contemplate certain incomes to de- 
serving agents, adjusted to average results 
achieved, with a contingent profit to persistent 
agents. His ideas will surely appeal to the 
persistent, far-sighted and provident workers, 
who consider the future and who regard an 
agency proposition which assures it, when 
coupled with a comprehensive line of policies, 
as preferable to an extra 10, or perhaps 15, per 
cent commission the first year, in lieu of a fu- 
ture with illiberal or only a limited line of 
policies to sell. 

Mr. Chiles is in quest of men who look to 
the future; who would not sell it for a “mess 
of pottage;” who are open to conviction that 
Texas as a life insurance field has a future 
equal to that of his new company; who can 
appreciate the salability of the Prudential’s full 
line of new policies (participating and non- 
participating) ; its commission saving devices in 
the shape of “‘lien” policies, and above and be- 
yond all, the company’s stability and economy, 
which so surely inures to the agent’s good 
through his ability to build up a satisfied clien- 
tele, who will carry their policies to maturity. 

As the Prudential’s worthy president has 
truthfully said, “The business that stays is the 
business that pays.” 

a+ ++ 


HARTFORD'S INTERMEDIATE DEPARTMENTS. 


The Hartford Life is pushing its interme- 
diate and industrial departments, 
both handled by the same 
The company writes its ordinary forms of 
policies in these classes. Intermediate pol- 
icies are issued for $500 at from age 15 up, 
premiums payable quarterly. 

The Hartford covers the industrial field, 
both juvenile and adult, pretty thoroughly, 
the smallest policy issued being at a premium 
of 22 cents monthly, which corresponds with 
the five-cent weekly premium of the other in- 
dustrial companies. The Hartford differs 
from the other companies in the industrial 
department in that it collects premiums 
monthly instead of weekly, and its policies 
go into full immediate benefit, whereas with 
other companies the custom is to put their 
policies into immediate benefit for one-fourth 
the amount, one-half at six months and full 
benefit at one year. 

The Cincinnati office for the intermediate 
and industrial departments of the Hartford 
was opened last April. H. N. Payson, for- 


which are 
superintendent. 


merly at Hartford, took charge in August. 
He has three assistant superintendents and 
about twenty solicitors and is gradually en- 
larging the force. 





BRISTOL’S ANTI-REBATE SCHEME. 





Failure of the Companies to Respond—Details 
of the Plan Advocated to Check the 
Pernicious Practice. 





The meeting called by John I. D. Bristol 
of New York for Thursday, December 20, 
for the purpose of forming a “society for the 
prevention of rebating’” did not occur. A 
sufficient number of companies did not re- 
spond to Mr. Bristol’s recent circular to war- 
rant a calling of the proposed convention. 

Mr. Bristol’s recent communication to 
what he termed the “conservative” companies 
is an attempt to put in force an anti-rebate 
proposition which he first advocated some 
five years ago, about the time the companies 
formed the now famous but defunct anti-re- 
bate compact. Mr. Bristol’s proposition then 
was to organize a society supported by a fund 
contributed by the companies in proportion 
to assets. There was to be a committee of 
management, comprised of company 
sentatives, who would give their 
without compensation. 

The main object of the society was to prose- 
cute rebaters, under the anti-rebate laws, and 
it was proposed to place this phase of the 
matter in the hands of a firm of New York 
attorneys, Messrs. Foley and Rowell, who 
were to be compensated entirely by contin- 
gent fees, based on conviction only. It was 
proposed to debar convicted rebaters from 
ever writing an application for any company 
which was a member of this society. Mem- 
bers and their agents would be furnished with 
blanks as a ready means for providing data 
upon which the attorneys would take imme- 
diate action. Other purposes of the society 
were to print and disseminate anti-rebate lit- 
erature and to promote the detection of re- 
baters through the offer of rewards. 

This proposition was originally made to all 
companies. It was followed soon after by 
the organization of the anti-rebate compact. 
Mr. Bristol claims that this compact was in- 
stigated by the large companies for the pur- 
pose of heading off his proposition, 


repre- 
services 





because, 
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| REBATING CASE AT BOSTON. 
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| he claims, the legal phases of his proposition 
| were recognized as impregnable. He thinks 
| the officers of the conservative companies 
| were hoodwinked in the matter and induced to 
| join in an agreement which was never in- 
| tended to be effectively enforced. 

|} He says of this compact: “Its chief object 
| was to take advantage of the conservative 
| companies, and by its use, as a means of hid- 
ing rebates, to render them more seductive 
and universal, as a factor for obtaining new 
business.” He says further: “I have always 
failed to understand how the officers of the 
conservative companies could have lent their 
support to a compact in which the illegal 
findings of a referee were, through any claim, 
or pretense, made preferable to a conviction 
| by a legally constituted court.” 

In view of the failure of the anti-rebate 
compact, Mr. Bristol renewed his proposition, 
including this time, however, only the con- 
servative companies. In his address to them 
| he said: “Rebating is more universal than 
; ever. It is certainly best for the great in- 
| terests of life insurance that the conservative 
| companies should take action, and the forma- 
| tion of the proposed society announced for 


January 1 next.” He proposed a meeting if 


not more than five companies responded 
favorably, but he was unable to obtain the 
| endorsement of that number. In regard to 


the outcome, Mr. Bristol says, “The continu- 
ation of present conditions can be expected, 
with all their deplorable consequences, so long 
as the conservative companies fail to take 


proper action.” 





The injustice of the anti-rebate law, which 
punishes only one party, 
recently 


is shown by a case 
Massachusetts. S. M. 
Sheldon of Boston, when approached by 
F. S. Elwell, a close friend of his and asso- 
ciate manager of the State Mutual, regarding 
life insurance, asked how much of a reduc- 
tion he would be allowed. Mr. Elwell ex- 
plained the law to him and told him that he 
could not allow him any, as he would there- 
by render himself liable to prosecution. Mr. 
Sheldon then postponed consideration of the 
matter for the time being and told Mr. EI- 
well to see him again about December 13. 
3efore that time A. E. Carpenter, a life in- 
surance broker, solicited Mr. Sheldon and se- 
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cured his application for $30,000, which he 
divided among six companies, giving $5,000 
to each. On three of the policies, those of 
the AEtna, John Hancock and State Mutual, 
he allowed a rebate of 45 per cent out of his 
50 per cent commission, of course without the 
knowledge of the companies. The amount 
of the rebate was $335.50. 

Mr. Sheldon then informed Mr. Elwell that 
he had placed his insurance, and also told 
him that he had received concessions which 
Mr. Elwell had refused to make. Mr. Elwell 
investigated and finally made complaint to fhe 
insurance department, with the result that 
Carpenter was arrested. He did not deny the 
charge and will probably plead guilty when 
his case comes up January 3. 

This is the second prosecution under the 
anti-rebate law, which the Massachusetts 
agents consider very unsatisfactory. In each 
case the offense was committed under great 
temptation and by men who were not habit- 
ual rebaters. In this latter case Mr. Car- 
penter was greatly in need of money, having 
a family and a sick wife, and deliberately took 
his chances of detection rather than lose the 
commission on the other policies. Habitual 
rebaters are cleverer in covering their tracks 
and it is only the novice who is found out. 
The insured in this case had a full knowledge 
of the consequences to the agent who had 
given him the opportunity to save nearly $350, 
but he nevertheless betrayed him. 

aa ~~ 
OHIO LIFE APPOINTMENTS. 

The following life appointments have re- 

cently been made in Ohio: 


=tna—William Taylor, West Mecca; William 
Chalmondeley, Cincinnati. 

Berkshire—Edward B. ‘Thomas, Fernbank. 

Connecticut Mutual—Moses Schauk, Newark. 

Federal Life—H. G. Wraight, Springfield; Henry 
Mennez, Cincinnati. 

Fidelity Mutual Life—George C. Luckey, Colum- 


us. 
Massachusetts Mutual—Frank E. Kalb, Colum- 


us. 

Northwestern Mutual—John A. Clark, Lafayette; 
John L. Schlitz, New Berlin. 

Provident Life & Trust—W. B. Kridler, Fre- 
mont; W. M. Irish, Jr., Lima. 


‘ 


Tradesmans, N. Y.—George W. Langdon, Ur- 


bana. 

Washington—Frank O. Spencer, Cleveland. 

American Temperance Life—J. L. Newman, 
Bloomville. 

Equitable, N. Y.—A. G. Lusk, Barberton. 

Fidelity Mutual—Jobn R. Anderson, Cincinnati. 

Federal Life—R. A. Ormsbee, Springfield; Joseph 
Roche, Columbus. 

John Hancock—John W. Stratton, North Baltl- 
more. 

Massachusetts Mutual—James K. Argo, Colum- 
bus Grove. 


Northwestern Mutual—William C. Archer, 
Lower Salem; Ernest C. Gray, Bristolville; Rufus 
A. Tracy, Mansfield. 

New York—George L. Cabelman, Waverly. 

Prudential—J. D. Davis, Glenwillow; Thomas J. 
Meals, Cleveland. 

Security Mutual—Edmond La Bar, Ironton; C. J. 
Stein, Chickasaw; W. J. Selvage, Portsmouth. 





COMPANIES SERIOUSLY AFFECTED. 





More Suits Are Being Filed at Covington for 
Paid-up Insurance on Lapsed Policies— 
tInteresting Cases Result. 





The suit of Charles W. Butterworth and 
wife against the Equitable Life Assurance So- 
ciety in the Circuit Court at Covington, Ky., to 
compel the company to issue a paid-up policy 
in the amount for which the same would have 
been issued if demanded within six months 
after failure to pay premiums in 1892, has 
been virtually decided against the company, 
the court having ruled that the suit was good 
by reason of the decision of the Kentucky Su- 
preme Court in the Jarboe case in October, 
1897, which was a case practically identical. 

And now other suits are being brought 
through the same attorney, F. M. Tracy of 
Covington, and it looks as though an effort is 
being made by certain attorneys to hunt up 
cases of this character. So far they have all 
come from an Illinois lawyer, who sends them 
to Covington by reason of the favorable deci- 
sion there of the court of last resort, the 
amounts involved not being sufficient to carry 
them to the United States Court. 

The new suits filed are as follows: C. W. 
Butterworth and wife against the Northwest- 
ern Mutual Life for a paid-up policy of $1,750, 
on a $5,000 policy on the former’s life, issued 
in 1886, and on which the premiums were paid 
up to 1892, inclusive. A demand was made 
for a paid-up policy in 1896, and refused. 

Frederick S. Crowell and wife sue the Equit- 
able Life Assurance Society for a paid-up 
policy for $212.50 on a $1,000 policy, issued in 
1887, and on which the premiums were paid to 
1892, inclusive. 

Charles A. Crowell sues the same company 
for a paid-up policy of $350, on a $2,000 policy, 
issued in 1887, and on which the premiums 
were paid to 1894, inclusive. 

Edward Mitchell sues the Mutual Life of 
New York for an accounting and a paid-up 
policy for such an amount as is equitable and 
just. This case differs from the others, prin- 
cipally in length of time that has elapsed. The 
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policy was for $5,000 and was issued in 1866. 
Annual premiums of $108.50 were paid for six 
years, amounting to $651.50, and it is claimed 
by the assured that the premiums were to be 
paid to a certain party in Chicago, and that he 
made an effort to find him for the purpose of 
paying his premium in 1872, but by reason of 
a great fire, known as the Chicago fire, the 
office was destroyed and he could find no place 
to pay his premium and received no notice 
from the company. The policy was also de- 
stroyed in the fire. He claims that the reserve 
on the policy at that time was $200, which 
would now amount to $1,000. 

The last case may be weakened because of 
the long time that has elapsed since the failure 
to pay premium, but the opinion in the Jarboe 
case attaches little importance to the question 
of time in matters of this character. In all of 
these cases the policies provided for paid-up 
insurance on condition that it was applied for 
and policy surrendered within six months after 
failure to pay premium. 

There are no doubt hundreds of lapsed poli- 
1 cies of this kind in existence, and as some 
activity has been displayed in scaring them up, 
it may develop into a serious matter for some 
of the companies and materially affect their 
calculations. 








BOND INVESTMENT SCHEMES. ° 

The Cincinnati postoffice recently re- 
ceived an opinion from Assistant Attorney 
Harrison J. Barrett of the Postoffice Depart- 
ment at Washington in regard to the use of 
the mails by bond and investment companies, 
in which he says that the schemes resorted 
to are fraudulent, as they contain a lottery 
feature. He holds that a promise is made to 
pay nearly 200 per cent on the bonds, and 
the companies will not be admitted to the 
mails. This will affect a large number of 
concerns that have sprung up in the past 
few years and have been working under the 


guise of life insurance. 
+ + 


NEW YORK LIFE’S OHIO PROMOTIONS. 

Fleming Ball, who has been cashier at the 
Columbus office of the New York Life for 
some time, has been made agency director at 
Toledo to succeed W. R. Malone, who takes 
a position in the New York office of the com- 
pany. The New York Life led in premiums 
collected in Toledo last year, and Mr. Ball’s 
promotion to the responsibilities of that office 
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so early in life speaks well for his services 
with the company. Wilber W. Winders of To- 
ledo will succeed Mr. Ball as cashier at Co- 
lumbus. 

Heretofore the Toledo branch has been su- 
pervised from Chicago, but will now be added 
to the territory of George W. Miller, agency 
supervisor at Detroit. H. T. Holtz, agency 
supervisor at Chicago, has been temporarily in 
charge of the Toledo office, pending the ap- 
pointment of a manager. 


~ ~~ 


DES MOINES LIFE CASE. 

The Des Moines Life begun suit against 
Superintendent Van Cleave of Illinois for the 
recovery of $2,000 which it claims to have 
paid for unjust death claims in order to pre- 
vent the revocation of its license. It claims 
that, notwithstanding ¢hat it paid these claims, 
its license was revoked, and asks for a per- 
manent injunction restraining Mr. Van Cleave 
from enforcing his order of May 14, 1900, 
revoking the license of the company. Super- 
intendent Van Cleave says the license was 
revoked because the company had violated the 
law of the State by beginning the cases in 
United States courts; that it had been trans- 
acting business through unauthorized agents, 
and because the general condition of the 
company was not satisfactory to the depart- 
ment, the last named being the previous rea- 
son. 


+ aad 


MICHIGAN MUTUAL'S PROVIDENT BUSINESS. 

Manager E. H. Elwell, of the Chicago office 
of the Michigan Mutual, says that its monthly 
department in Chicago is doing very well, but 
that the company is working conservatively 
till it can assure itself as to some doubtful 
points in the plan. It knows now that it can 
pay-a rate of commission sufficient to get the 
business, but is not sure how much will be 
necessary to keep up the renewals. The de- 
partment has now been running a year and a 
half, and while the experience with the re- 
newals during the last six months has been 
very satisfactory and seems to indicate that 
its plans are all right, the company will get 
a little more experience on this phase of the 
work before it attempts to increase it. So- 
licitors and collectors are all paid by commis- 
sion. 


+ + 


DECISION IN PROVIDENT SAVINGS CASE. 

The Wisconsin Supreme Court has _ ren- 
dered a decision for the defendant in a case 
against the Provident Savings Life. The 
question decided was whether the acceptance 
of a note for the first year’s premium consti- 
tuted a waiver of the stipulation in the appli- 
cation that the policy should not become 
binding until the first premium had been paid 
in cash. The jury in the lower court decided 
that it did, but the Supreme Court reversed 
the verdict. It was claimed by the plain- 
tiff on appeal that the finding of a jury on 
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a question of fact was not subject to revision 
by the higher court. The Supreme Court 
held, however, that facts can be determined 
by a jury only by applying human reason and 
common sense to evidence. The court de- 
clared there was no evidence tending to show 
that it was expressly agreed between the as- 
sured and the agent that the note should 
be considered as an actual payment of the 
first premium, or in lieu of such payment, 
and that the motion of defendant for the di- 
rection of a verdict should have been granted. 


- + 
GERMANIA LIFE’S CONSERVATISM. 

The Germania Life has advised its agents 
that as the Connecticut insurance department 
has ruled that all compames must re- 
port only the business accepted and paid for, 
that conipany will hereafter report only new 
business paid for. The result will probably be 
that the Germania will show a decrease in num- 
ber of policies and new business written this 
year. 

Another evidence of the Germania’s conserva- 
tism is the fact that in its statements it is plac- 
ing the item “Surplus accumulations for divi- 
dend Tontine Policies’ under liabilities, with 
the explanation that this item is as strictly a 
liability as “Unadjusted Claims,” or “unpaid 
dividends due to policyholders,” though the 
prevailing custom has been to include this 
item in the surplus and it is only recently that 
a few companies have discontinued the cus- 
tom. 


+ + 


PROGRESS OF THE EQUITABLE OF IOWA. 

The Equitable Life of Iowa will round out 
$3,000,000 of new business this year in com- 
parison to $2,000,000 last year. In referring to 
the reserve basis of the company, an official 
says: 

“We have made no change in our basis dur- 
ing the past ten years, and have none in con- 
templation for the near future. This company 
has been able, during its entire history, to earn 
a much higher rate of interest than that re- 
quired, and for that reason has not felt the 
necessity of changing to a different basis with 
a lower rate, although I notice a great many 
of our leading companies are putting their 
new business on a 3 per cent basis, and some of 
theni are including their old business as well.” 


~~ a 


FIVE PER CENT GOLD BOND POLICIES. 

While agents of companies writing 5 per 
cent gold bond policies find some demand for 
these in the large cities, yet even there the 
purchase of these contracts is very limited. As 
is known, these policies guarantee 5 per cent 
on the face of the policy for twenty years, 
and then pay the principal. The premium is 
heavily loaded, and, on an endowment, is too 
great to appeal to an investor. About two 
years ago the Mutual Life discontinued its 5 
per cent gold bond. The Equitable, Pruden- 


tial, Penn Mutual and Metropolitan still is- 
sue them. The Penn's policy is not denomi- 
nated as gold bond, but is on the same plan 
as those of the regular bond contracts. 
vs aa 

PROVIDENT SAVINGS’ INSPECTION SYSTEM. 

The Provident Savings is improving its in- 
spection system by establishing inspection of- 
fices at various centers throughout the country 
in charge of competent supervisors. Depart- 
ments have recently been established at Chi- 
cago, Cincinnati and Atlanta. The company 
has an inspector in every town where it has 
an agent, whose name is unknown to the agents, 
and who reports to the supervisor of the dis- 
trict on every application. The company’s 
mortality experience has been very favorable 
and it is expected to still further improve it by 
thorough inspections. 


oe 


TEST CASE IN OHIO. 


+ 


The question as to whether the assignec of 
a company or the insurance superintendent 
should distribute deposits made with the in- 
surance department will soon be pushed to a 
decision in the Ohio Supreme Court in the case 
of the State, ex rel. the Union Saving Bank & 
Trust Company vs. W. S. Matthews, ex-in- 
surance commissioner. The trust company is 
assignee for the Cincinnati Life Association, 
and claims the right to distribute the fund, 
whereas the attorney-general holds that the in- 
surance commissioner should do this. The case 
was brought up while Mr. Matthews was in 
office. 








++ ~~ 


PUSHING ANNUAL DIVIDEND POLICIES. 

Since the Union Central Life increased its 
stock rates, the agents have practically ceased 
soliciting non-participating policies, as there is 
not sufficient difference between the two classes 
of rates to justify a policyholder taking a 
stock rate contract. As is known, the company 
wrote a large amount of this business at its old 
rates, and the agents were pretty well edu- 
cated up to soliciting it. 

Since the change in non-participating rates 
the Union Central is pushing annual dividend 
policies with great success as a sort of sub- 
stitute for its former stock rate policies. 





+ i 
BUILDING UP ANOTHER OPPOSITION. 

There is quite a tendency toward deferred 
dividends nowadays.—‘‘The Insurance Field.” 

Yes, and it is going to result in the building 
up of a strong fraternal opposition. Tontine 
insurance and of management 
promoted the creation and prosperity of the 
| assessment associations. Fraternal insurance 
will avoid the mistakes and absurdities of their 
assessment predecessors; they will get their 
affairs on a permanent and scientific basis yet, 
and will become popular unless the old line 
companies reduce the current cost of carrying 
policies from year to year. The wise life un- 


extravagance 






















































































® @ DODDOO}SOOGHOGHHGHOGHGHHGGHOOHGOGHGHHOEC OE OHOOOHOOHGHHOOHOGOOHOS 
@ 
3 , ' 
° The following are the new rates of the Metropolitan on the American 3% per cent basis, 
® ‘ a aes 
@ . . © 
3 it going from the Actuaries’ 4 per cent: é 
3 ‘ 10 Year 15 Year | 20 Year | 30 Year Opt. Life G Viv 
g Whole Life.| 10 P. Life. | 15 P. Life. | 20 P. Life. Endt. Endt. | | Ena | Ende and Endt uar. Diy. $ 
® Age. Age.| sé} Age. | Age. | Ate. Age.|; Age.| z 
® ss | 7 
Old. | New | Old. | New. Old. | New.| Old. | New. Old. | New. Old. New| | Old. | New./ Old. | New. Old. | New Old. | New. > 4 
ae ae <0 a) F — © 
eels! Main MRS POR See waren mei all ® 
> 20....| 14 89) 16 18] 33 89) 37 66 25 72| 28 30) 21 39) 24 22): 92 26) 94 97/20....| 57 50) 61 28/20....| 40 67] 43 81/20 % 52) 27 21/21 .. | 25 77) 29 57/21 48 20; 5007 © 
5. 16 93 17 75| 87 33 40 85 38 36 50 73 23 63) 25 91)2 92 57| 9% 10/25....| 57 89) 61 46/25....) 41 12] 44 04/25 26 20) 27 65/25. 27 87| 31 70/25...) 48 70) 5053 2 
© 30....| 19 52) 20 20) 41 43) 44 68) 31 53) 33 65| 26 33| 28 42 | 93 00} 95 35/30...) 58 39) 61 79/30....| 41 75] 44 45/30 2724) 28 37]/30....| 31 09) 34 79/30....] 49 60| 51 31 2 
© 35....| 22 85| 23 40] 46 27| 49 26) 35 33) 37 19] 29 61| 31 51 98 54 95 73/35....| 59 10) 62 30/85....| 42 68) 45 14/35 28 83) 29 60/35 35 08) 38 36/35 50 90) 5247 Z 
2 40....| 27 23) 27 62} 52 06] 54 76) 39 97| 41 51) 33 73) 35 37 | 94 34) 96 34/40....| 60 25) 63 16/40....) 44 25) 46 33/40 31 41) 31 71/40...) 39 88) 42 71/40 58 00) 54 31 & 
& 45....| 33 18) 33 32] 59 25] 61 41| 45 88 46 87) 39 12) 40 33 9 92) 97 44/45....| 62 35) 64 75/45....| 46 95) 48 47/45 35 58) 36 07/45....| 46 43) 48 13/45....] 56 40 | 57 BS 
& W....| 41 15) 41 12] 67 91] 69 52) 53 30) 53 75] 46 15) 46 95 98 63) 99 53/50....| 65 85) 67 65/50... 51 32) 52 27/50....] 41 90) 42 06/50....| 54 73) 55 92/50...) 62 00 | 6234 © 
,4 55....| 51 77) 51 86] 78 25] 79 49) 62 65| 62 68] 55 40) 56 O1/55. 102 80/1038 21) .-| 71 28) 7 67/55... 58 13) 58 74| 55. 66 30) 65 96/55.. 71 10 7 51 } 
@ 60....| 66 19) 66 78) 90 95] 91 95) 74 93) 74 74) 68 06 68 83/60... 109 42,109 47/60... 79 OI) 81 17/60... | 68 70) 69 36) 60. 8 50 | 88 87 
® 65....| 85 93) 87 72]107 17 108 23) 91 69) OL T1)......).eee0e a coos] 06 SE 
@ | | | a | 
4 o® OOOO® OOOOOOOOOOOOOOOOO OOOOOOOO® $OOOOOOOOOOOO 6 DH9OHSHHHHOHHHOHHHHOHHHGHOHOHOHGGHOOOH 





GdOOOOOOOOOO 





16 


THE WESTERN UNDERWRITER. 





December 27, 1900. 








derwriter will keep his eye on the fraternal 


movement.—V indicator. 
+ 


aa 

MASSACHUSETTS MUTUAL'S NEW POLICIES. 

The Massachusetts Mutual has sent samples 
of its new policies to agents. Grace for pay- 
ment of premium is now incorporated, a charge 
of one-quarter of 1 per cent being made if the 
premium is from one to fifteen days past due, 
and one-half of 1 per cent when from sixteen 
to thirty-one days past due. The loan feature 
is now made a part of the policy, 90 per cent 
of the surrender value after three years. Sev- 
eral instalment options are given. 





LIFE NOTES. 


F. M. Fitch, auditor of the Hartford, 
resigned. 

B. S. Stratton of Owosso, Mich., becomes 
district agent for the Citizens Life of Detroit. 


has 


The Phoenix Mutual has cut commissions, 
the new compensation arrangements to be 
in efiect January I. 


Asa L. Taylor, formerly with the Metropoli- 
tan at Urbana, Ohio, has been made super- 
intendent at Auburn, Ind. 


W. M. Jackson, district superintendeat of 
the Northern Central Life, at Marion, Ohio, 
has been arrested on a charge of embezzle- 
ment. 


The Illinois Life reports last week as heing 
the best of the year and of its history. Insur- 
ance written amounted to $222,000, of which 
$51,000 was written by G. A. Brink, the com- 
pany’s star producer. 


Two suits are before the Supreme Court at 
Columbus, contested on the grounds that the 
insured was a drinking man and indulged to 
excess in intoxicants, falsely stating in his ap- 


1 
| 
| 
| 





plication that he was temperate in their use. 
The suits are brought by Marie A. Brockman, 
beneficiary, against the Provident Life & Trust 
and Manhattan for $8,435, and $5,000, respect- 
ively, for which amounts verdicts had been 


' granted in the lower courts. 


The New York Life has appointed Joseph 
Tuteur, the manager of the Lake Superior 
branch of the company, to a similar position 
for Germany, and.he will take charge of his 
new field about February 1. 


J. S. Elliott, president of the Board of Pub- 
lic Affairs and local agent of the Mutual Life 
at Springfield, Ohio, has been appointed dis- 
trict superintendent for that company for Clark, 
Champaign and Logan counties. 


The Franklin Life of Springfield, IIl., is 
seeking a Chicago manager. It has had bad 
luck in the paSt in not getting the right class 
of timber. The company has not been repre- 
sented in Chicago for over a year. 


Arthur P. Cutter, who has been district 
manager for nine counties for the Security 
Mutual, with headquarters at Aurora, IIl., has 
sold an interest in his agency to William 
Fowler, formerly with the Berkshire there. 


E. W. Jung of Cincinnati, formerly a spe- 
cial agent for the Equitable of New York, un- 
der Elliott Marfield, general agent, has been 
made a general agent and will be located in 
the company’s new quarters in the Union Trust 
building in Cincinnati. 

H. A. Babcock, for several years gencral 
agent at Lincoln, Neb., for the Equitable Life 
of Iowa, has been tendered and has accepted, 
the appointment of insurance deputy under the 
state auditor-elect. He has heretofore served 
two terms as auditor and two as deputy. 


Several weeks ago Hervey 3S. Dale, Illinois 
manager of the Union Mutual Life, was called 
to Europe by a cablegram, saying that his wife 
was lying at the point of death at Carlsbad. 





He now sends back word that she is recovering 
and that he will be home soon after the first 
of the year. 


Edwin J. Zimmer and Almon W. Bulkley 
have been appointed receivers for the Chicago 
Guaranty Fund Life Society. The appoint- 
ment was made on the bill of the Illinois in- 
surance department, thus supporting the con- 
tention of the insurance commissioner that the 
society should be wound up under the jurisdic- 
tion of the department. The Royal Trust Com- 
pany of Chicago as receiver has been removed. 
The concern had $5,000 deposited with ihe 
state department. 


W. J. McFeely, an agent of the Boston Mu- 
tual Life, was fined at Columbus, Ohio, for 
writing business without a license. The of- 
fense was only technical and the judge made 
the fine as light as possible. Mr. McFeely said 
that the company had told him to go ahead, 
that the matter would be fixed up and the 
company would take out a license. The com- 
pany delayed, and in the meantime he was 
indicted by the grand jury. He pleaded guilty 
and was fined $25 and costs 


An examination by the Illinois insurance 
department of the Columbus Mutual Life As- 
sociation of Chicago revealed the fact that the 
order is heavily involved, and the department 
secured an order from Judge Dunne, Decem- 
ber 18, restraining the officials from disposing 
of the property now in their possession, and 
ordering them to show cause why a receiver 
should not be appointed. The order claimed 
assets of $117,394.87, but the State threw out 
trust deeds on Indiana lands that were un- 
productive of income, and makes its admitted 
assets considerable less than its liabilities. 
There were 988 members, with total insurance 
in force of $1,512,252. Treasurer Herely and 
four directors claim to have resigned several 
months ago, although their names still appear 
on the literature of the order. 





& > ~N a4 





Y Y 


© ® 


$9O$OHOOFGHOO9OOGOOO2 


FOO 


396 O0O9O.9504OOO44OOOOOOO6 


O>4>4>4>4>larlerlartartale»ta> 
>< 
DOOe 





YOU? 


The following are the rates of the Travelers, it going from the Actuaries’ 4 per cent to American 3% 


per cent table for January 1: 
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| Ord. Life 10-P. Life 15-P. Life 20-P. Life 10-Year End. ts- Year End. [> Year End | 25-Year End.|30-Year End.|35-Year End. 
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ARE: 30.93 | 32.32) #532) 60.84) 42.08) 4562| 3634 | 38.58 | 45............ 4.75 | 9611) 60.93) 62.73) 45.37 | 47.39| 37.06| 39.33) 33.09 35.12] ...... 32.89 | 
a hckcsekaten 38.86 | 39.89| 64.18) 6889) 49.38 | 52.81 | 43.25| 41.90|/50....... .... 9692) 98.17| 63.97) 65.54| 49.31) 51.11) 42.03| 44.10/...... | 40.96) ...... cases a 
cienskideats 4942 | 50.31) 75.19| 78.76) 5845| 6100| 52.87| 53.57 |/55............ 100.73 | 101.79 | 69.13| 7040| 56.00) 57.43) ...... PEM ae ceca conkes Ss Ee é 
ae 64.43 | 64.79| 89. OL.11| 71.84) 7274] 66.94| 66.13/60 ........... 107.25 | 107.97 | 77.86| 78.64| ...| 67.82|...... WOES PE ee, Baer Toa ® 
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The EQUITABLE LIFE ASSURANCE SO- THE NATION’S HEALTH RESORT. 
CIETY, OF NEW YORK, wants experi- 


enced men in the State of Ohio as general 
agents, district managers and special agents. 

ust be personal producers as well as success- 
ful organizers. To such men of experience the 
most remunerative renewal contracts will be 
given. All communications strictly confiden- 
tial. Address HENRY L. ROSENFELD, Neave 
Building. Cincinnati, Ohio. 





The PREFERRED Accident Insurance 
Co. of New York. 


Active Agents Wanted. 
Gilt-Edge Contracts Given. 
Write, Telephone or Call and See 


NELSON J. EDWARDS, Manager for Southern Ohio. 
20, Masonic Temple. Telephone Main 2652. CINCINNATI, 0° 


J. H. LEIDING, Insurance 
MASONIC TEMPLE 


W.E. Cor. Third and Wainut, CINCINNATI, OHIO 


Telephone 27/2. 





Royal Exchange Assurance, Est. 1720, London, England. Insur 

ance Co., State of Lilinois, Rockford. Ill. National we 

Company, vin, Plate | Pa. Phoenix Fire Insurance Co., Ha 
late Glass, Elevator, Boilers and aeiegesy? 





A NEW TRAIN WEST, 


THE “ST. LOUIS LIMITED,” 


—VIA— 


—BIG FOUR— 


(EFFECTIVE APRIL 29TH) 
—— fT O—— 


Texas, Kansas .# Missouri. 








Leave Cincinnati.... --12:20 noon. 
Arrive Indianapolis 3:25 p. m. 
Arrive St. Louis..... 9:50 p. m. 


PARLOR CARS, 
MODERN COACHES, 
DINING CARS. 


Ask for Tickets via Big Four Route. 


WARREN J. LYNCH, P. DEPPE, 
Genl. Pass. & Tkt. Agt. A. G. P.& T. Agt. 
J. E. REEVES, Genl. Southern Agt. 
CINCINNATI, O. 


w. 








THE 


HOT SPRINGS 


OF ARKANSAS 


REACHED VIA 


B. & 0. S-W. R. R. 


The Hot Springs of Arkansas are owned by 
the United States Government and have its 


; indorsement for the cure of a score or more Of 


human ills, including rheumatism, catarrh, neu- 
ralgia and nervous troubles. Splendid Winter 
climate, and two hundred hotels of all grades. 

Ask nearest ticket agent for rates and other 
information, or write 


O. P. MCCARTY, 
Gen. Pass’r. Agent, 
Cincinnati, O. 
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December 27, 1000. 


THE WESTERN UNDERWRITER. 











AMONG CASUALTY MEN. 


RULING ON REGISTRY CON COMPANIES. 











Superintendent Vorys of Ohio Calls Attention 
to Violation of the State Law by 
Some Institutions. 





Superintendent Votys has decided that the 
registry and identification companies doing 
business in Ohio may act as agents for accident 
insurance companies when duly qualified and 
provided with a certificate from the department, 
but that they must drop all the little side issues 
they have been using that partake in any way 
of the principles of insurance, such as paying 
a stipulated or any other sum for the loss of 
keys, guaranteeing medical attention and finan- 
cial aid in case of sickness or accident, even 
though of a temporary nature. 

There are six of these companies doing busi- 
ness in the State and four of them were found 
to have violated the law in this respect. They 
were notified to cease this kind of business and 
call in the literature regarding it. The New 
England Registry Bureau and the United States 
Registry Company were found to be doing 
business strictly in accordance with the law. 

The American Registry Company of Wash- 
ington, D. C., which sells accident policies fur- 
nished by the Great Eastern, was also selling 
a certificate offering to pay $20 in case of loss 
of keys. The Cleveland Registry Company 
of Cleveland, Ohio, had the same gnar- 
antee in its contract, with policies fur- 
nished by the United States Casualty. The 
Metropolitan Identification Company of Cin- 
cinnati made a provision in its contract for 
taking temporary care of the holder in case 
of accident or sickness, furnishing medical aid 
and other things of the kind. The International 
Registry Company of New York guaranteed 
$50 for immediate aid in case of sickness and 
accident when away from home. The Great 
Eastern Casualty furnishes the accident policies 
for this company. All these forms of aid and 
guarantees are considered as features of insur- 
ance. 





NOT SEEKING PREFERRED RISKS. 

The Continental Casualty Company is keep- 
ing aloof as far as possible from so-called pre- 
ferred risks. It goes on the theory that such 
a liberal policy is written for that class and 
there is such stiff competition for the busi- 
ness, the profit is practically knocked out. This 
is true of the companies especially that have 
not yet built up a large income, and hence can- 
not afford to pay high commissions. 

The Continental contends that during six- 
teen hours a day the more hazardous risks are 
exposed to less danger than the preferred class. 
There is not the strife for this business, and 
hence can be gotten more easily and with less 
expense. The benefits, also, are not so liberal. 

as +f 
LIABILITY INSURANCE BROKERAGE. 

Liability insurance in Chicago is written 
principally through brokers, or rather so- 
licitors; that is, men who place their business 
with one office without being commissioned 
as agents. There is only one man in Chi- 
cago who does a strictly liability brokerage 
business, representing no company and plac- 
ing business in all. He is C. D. Knapp, 
former manager of the New Amsterdam. A 
part of the business is controlled by fire in- 
surance men, who frequently get the liabil- 
ity lines along with the fire. Fire insurance 
agents often get the expirations on liability 
policies through the readjustment of fire 
lines that is constantly taking place, and when 
the time comes solicit them for the company 
they represent. 

Fire brokers used to receive scant courtesy 
from the casualty companies in placing busi- 
ness, and when they offered a line the com- 
pany frequently went out and solicited it 
over their heads. This practice has been 


abandoned, however, and most companies will 
now allow a commission to any bona fide in- 
surance agent who can control the line. The 
usual commission paid is 20 per cent to 
agents and 15 to brokers. 

In the large cities of the East liability brok- 
ers are common, but in the West, outside of 
Chicago, large fire agencies usually represent 
a liability company also. 

Perhaps 70 per cent of the liability busi- 
ness in the large cities, particularly Chicago, 
is controlled by the liability manager and the 
solicitors connected with his office. The rest 
comes from fire insurance agents, fire insur- 
ance brokers and liability solicitors of other 
offices. Often one liability company will not 
write a class of business that another does, so 
brokers of the former will place risks not ac- 
ceptable to their company with the latter. 

In the smaller cities, where it does not pay 
a liability company to have its own agent, the 
fire insurance offices handle the companies 
and receive but little other business than what 
their own men get direct. 

In liability, as in fire insurance, there are 
a number of “tough risks’ which have been 
turned down by all companies. As soon as 
a new institution begins operations it has 
these risks offered to them. 

+ nal 
BEST FIELD FOR ACCIDENT COMPANIES. 

Accident companies find that their best 
field is among business and professional men 
rather than among either the wealthy or the 
poorer classes. Wealthy men do not lose 
financially by a few weeks’ disability, and not 
many carry accident insurance, although some 
take it for the sake of the death benefits. 
Others take it rather because they know the 
agent than because they believe they need it, 
knowing it at least worth the cost. Business 
and professional men, whose business de- 
pends on their personal attention, find acci- 
dent insurance a valuable safeguard against 
the loss they would otherwise suffer from 
an enforced absence. 

Most companies write no more than $5,000 
on a single risk, or $10,000 double benefits, 
and if a man wishes more he has to take it 
out in different companies. Few men carry 
more than $15,000 or $20,000 accident insur- 
ance, and $15,000 is considered a large line. 

If a man carries insurance in excess of his 
weekly earnings nearly all companies return 
the premium on the excess and pay only the 
amount of such earnings. If insurance is car- 
ried in more than one company each company 
pays its pro-rata share. The Preferred pays 
the full indemnity mentioned in its policy, re- 
gardless of other insurance, but if it believes 
a man carries too much insurance his appli- 
cation is refused. All companies require a 
statement in the application of all other acci- 
dent insurance carried, whether in stock com- 
panies or assessment or fraternal organiza- 
tions. 

at. ** 
MORAL HAZARD IN PERSONAL ACCIDENT. 

The moral hazard in accident insurance is 
something that is hard to estimate, but it is not 
probable that it is very great. While there are 
men who would be willing to maim themselves 
for the sake of the money they could recover, 
there are only a few to whom any sum they 

would be likely to get would be sufficient com- 
pensation for the loss of a hand or a foot. A 
proper care in limiting the amount of insur- 
ance to a reasonable sum is sufficient to keep 
the moral hazard down to a minimum. 

A case where the moral hazard rendered a 
whole class unprofitable and induced the with- 
drawal of one company from that field is the 
mining district in the upper peninsula of Mich- 
igan, where a large number of foreigners are 
employed. There are great numbers of Hun- 
garians and Poles there, and one unacquainted 
with them finds it hard to distinguish one in- 
dividual from another. The names sound 
much alike and many of them are so ignorant 





names. The company found that when it had 
issued policies to a few men they had a blanket 
policy on a good part of the settlement, as 
when a man was hurt if he did not have a 
policy of his own he would borrow one from 
a friend, and the agent, not being able to swear 
to the identity of his policyholders, was power- 
less to detect the fraud. 
ot ‘ 

EXPERIENCE ON PARTIAL INDEMNITY. 
Accident companies are now. getting their 
experience from incorporating in their pol- 
icies provision for partial indemnity for par- 
tial disability, the usual amount paid being 
one-half or two-fifths. In theory this would 
increase the losses to some extent, but in prac- 
tice it effects a saving. Formerly companies 
nominally paid only -for total disability, but 
really frequently paid claims when the disabil- 
ity was not total. If a man meets with an 
accident which puts him to expense for doc- 
tor’s services and causes him considerable loss 
of time, even though he may attend to busi- 
ness, he is dissatisfied when he finds that he 
is not entitled to anything under his policy. 
In such cases companies often paid a claim 
rather than have an influential customer dis- 
satisfied. Under a partial disability clause the 
company would be called upon to pay only a 
portion of what it did before. 





Walter E. Hoag, formerly resident manager 
of the London Guarantee at Philadelphia, will 
take charge of the liability department of 
the General Accident, which now branches 
out in that line. 





Actuarial Science in Fire Insurance. 

Miles Menander Dawson, the life insurance 
actuary, in an article treating on 
and Fire Insurance,’ says in 
Topics :” 

“Outside of life insurance in its various 
phases, the American actuaries are so far repre- 
sented in their connection with other branches 
of insurance, solely, so far as I know, by Mr. 
Wilson, who was formerly the actuary of the 
Connecticut department and resigned that po- 
sition to become actuary of the Hartford Fire 
Insurance Company. Just what is his particu- 
lar line of investigation within that company 
has never been made public; but, in view of 
the movement in favor of scientific rating of 
fire hazards, it would not be singular if he had 
been at work upon the construction, out of 
the experience of that company, of a table, 
showing the actual cost of carrying different 
classes of risks. Such a work certainly is 
greatly needed and ought to be undertaken 
on a very much larger scale than even the 
enormous business of the Hartford would 
afford. This has now come to be very gen- 
erally conceded by fire insurance men; and 
the only things in the way of its accomplish- 
ment seem to be: First, the difficulty of get- 
ting companies to take joint action in the mat- 
ter, pooling their statistics; and, second, the 
fact that, up to the present time, the managers, 
being practical men, have not seen how this 
mass of material could be readily digested, 
cast into proper form and sifted in such man- 
ner as to bring out reliable ratios. The reason 
why they have not thoroughly appreciated the 
possibility of accomplishing this, is because 
they are neither actuaries themselves nor are 
they familiar with actuarial processes, and the 
things which actuaries can accomplish when 
given such material to work with.” 


“Actuaries 
“Insurance 





FRANELIN’S INSURANCE SUPPLY 
HOUSE, 


Send 10 cents for sample policy of forms 
Exper'envce iu fire insurance. | years. 


Newark, 
©) tebe, 





BEFORE SIGNING A CONTRACT 
Don't Fail to Sce 
Ferguson Bros., 
General Agents for Northern Illinois, 


THE PRUDENTIAL INS. CO. OF AMERICA, 


(Ordinary Department.) 
* 407 Merchants’ Loan ard Trust Bi¢g. Chicago. 





SPECIAL AGENTS for Chicago. 
WANTED | DisTRICT AGENTS for outside 





as not to know the proper spelling of their own 


rritory. 
| LOCAL AGENTS everywhere, 
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THE WESTERN UNDERWRITER. 








INSURANCE ADJUSTERS. 
ARTHUR L. DRAPER, 


Adjuster of Fire Losses. 
1005 American Trust Bidg., Cleveland, O 
Long Distance ’Phone. 
~~ 


INSURANCE BROKERS. ~ 
EDWARD D. CLARKE C0., 


177 La Sauxe St., Cuicaco. 
Reference, Royal Trust Co. Representing companies writing 
surplus insurance, special risks and reinsurance, also large 
facilities for surplus lines, 





F. L. PARSONS, 
Adjuster of Fire Losses, 
29 Euciip AVE., Room 10, CLEVELAND, O. 
Telephone Main 1996. 


SHIPMAN & WAYNE, 
Fire Insurance, 
210 La SALLE STREET, CHICAGO. Correspondence solicited. 
Surplus Insurance placed in strong companies. 





F. E. BIGDEN, 
Insurance —» 


145 La SALLE STREET, Room 
Telephone Central 856. 


CHICAGO. 


SUMMERHAYS & PATTEN, 
Fire Insarance Brokers, 
84 ADAMS ST., CHICAGO. 
Insurance placed on Mercantile and Manufacturing Risks 
in any Location; correspondence solicited. 





WESTERN CONSOLIDATED 
UNDERWRITERS 
FIRE INSURANCE. 


LITTLEFIELD & NORTMAN, 
Attorneys for the Underwriters, 
160-162 Washington Street, CHICAGO, ILL. 


Will write moderate lines on surplus business 
from agents. 
Unlimited liability of underwriters. 


CORRESPONDENCE SOLICITED. 





Health Insurance Exclusively. 


Gustav W. Liirman, Prest. Samuel R. Barr, Vice-Prest 
J. Bannister Hall, Sec’y-Treas. 


National Indemnity & Insurance 
Company of Baltimore City. 


CAPITAL $100,000.00. SURPLUS, $38,000.00. 
RELIABLE AGENTS WANTED. 
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Write for our 
Instructive Catalogues 
ae 
Professional 
Underwriters. 
Insurance Department, 


THE GLOBE WERNICKE Co., 
CINCINNATI. 


Just 
Issued. 





C. W. Franzuem, Vice Pres 
C. H. MERKEL, Ass’t Secy. 


J. N. Vance, Pres. 
Jas. P. Apams, Secy. 


Cash Capital, $100,000.00 
Over $1,750,000.00 Paid in Fire Losses. 


Franklin Fire Insurance Co, 


OF WHEELING. 


Organized 1862. 





ARTHUR ELEVE, 
Broker and Underwriter, 
Handler of Large Lines, 

180 East Turrp St., Cincinnati, OHIO, 


Correspondence : eee with Outside 
Companies and Brok 


INSURANCE LAWYERS. 


White, Johnson, McCaslin & Cannon 


Counsellors at Law, 
1416 to 1421 Williamson Bldg., Cleveland, 0. 





SPECIAL ATTENTION GIVEN TO THB 
LAW OF INSURANCE, 
BOWEN, DOUGLAS & WHITING, 


Attorney» and Cvans. lors, 
80-85 Morrat Bock, Detroit, Mica. 
Special Attention to Law of Insurance. 








H. J. Booru, KEATING, Geo. S. PETERS. 
BOOTH, KEATING & PETERS, 
Rooms 7, 8, 9 BoarRp or TRADE, 
Telephone 784. CoLuMBUS, O8IO. 
Special Attention given to Insurance Law. 





CRANE, NORRIS & DREW, 
Atterneys and Counselors, 
1003-1009 Michigan Trust Co. Bldg., Grand Rapids, Mich- 
Special Attention given to Insurance Litigation. 





HOWARD & HANDLAN, 
Attorneys at Law. 


Special Attention to Law of Insurance. 
WHEELING, West VIRGINIA 





T.B.Paxton, J.W.Wariington, T.B.Paxion Jr., G.H.Wariington 


PAXTON & WARRINGTON, 
Attorn: ys and Counselors at Law, 
UNITED BANK BUILDING, CINCINNATI, OHIO. 
Special Attention to Insurance Law. 





LOCAL AGENTS. 
C.A. FARNHAM & CO, 


4TH AND VINE Sts., CINCINNATI, OutIo. 
Fire, Marine, Torn: 10, Rents. Plate Glass, Accident, Boiler, 
flevutor, E mployers’ Liability and Bonds. 
orrespondence Solicited 


PLDI 





M. BUCHMANN. A. W. PARSONS 


BUCHMANN, PARSONS & CO., 
ire "Insurance. 
PE Si. Solicited, Lines Large or Small. 
401-2-3 Garrre.p KLpe., CLEVELAND, OHIO 


THOMAS H. GEER & CO., 


Genrral Insurance, 
158 Superior STREET, CLEVELAND, O8IO. 
Members of the Ohio Association of Local Fire Insurance 
Agents 








0. M. STAFFORD, GOsS & Co., 
BROADWAY AND WILLSON AVENU ES, CLEVELAND, "Ou10. 
The largest Agency in Cleveland. Facilities for large lines. 

Branch Offices: } Woodland and Willson Aves., 
) Downtown Office: Century Bldg. 


FRED P. THOMAS & CO., 
General Insurance, 
STaNnDARD BuiLpine, No 53 Evcirp AVE.,CLEVELAND, O. 
Special Facilities for placing large lines in best I:nglish 
and American Companies. Correspondence solicited. 








HENRY 0’KANE, 


a Insurance Agency, 


Tue WYANDOTT CoLumsBvs, O#I0. 
Special facilities for large lines. 


JOHN K. DUKE & SON, 


Fire, Life and Accident Insurance Agents, 
Leading Agents at Portsmouth, Ohio. 





LBuy and Sell Real Estate. 
No. 51 West Secosp Sr. PorTSMOUTA, OHIO. 


BARKER, FROST & CO., 
General Insurance Agency, 
411 Mapison SrrResert, ToLEpo, Ox1t0. 
Facilities for carrying largelines. Grain lines a specialty. 
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Western I Mutual 


FIRE INSURANCE CO. 
OF URBANA, O, 


WRITES OHIO BUSINESS ONLY. 


Fifty-Four Years @ontinuous and Successful Operation. 


W. R. ROSS, President, C. A. ROSS, Secretary. 
E. T. OKANE, Ass’t Secretarv. 





Incorporated April 17, 1876. 
Began Business October 2, 1876. 


THE CENTRAL MANUFACTURERS 


MUTUAL INSURANCE CO. 


VAN WERT, O. 


Ulabiity of Members to Assessment, $371,788.55. 
Total Cash Assets $108,980.80, 
Net Cash Surplus $67,218.20. 


H. V. Otngy,Pres, F. W. Purmort, Sec’y and Treas, 





1876, 


STRONGER AND BETTER THAN EVER. 1900, 


TheOHIO MUTUAL 


FIRE INSURANCE C0. 
OF SALEM, O. 


An Agency Company Confined to Ohia 


“MAXIMUM SECURITY—MINIMUM COST.” 
J. B. VERNON, Secretary. 





CHARTERED 1851, 


Richland 


Mutual Insurance Company, 
MANSFIELD, OHIO, 


DIRECTORS: 
J. W. Jenner, Cockley, 
G. A. Clugston, A. C. Cummins, 
H. C. Hedges, J. A. Rigby. 
Assets, $1,600,000.00. 


H. B. SMITH, Pres’t. R. SMITH, Sec’y. 


Ww. W. 





|. W. WAGNER, Pres, J. M.Coox, Sec’y. 


TWENTY-SIX YEARS OLD. 


THE MANSFIELD 


MUTUAL FIRE INSURANCE CO. 
OF MANSFIENLD, OHIO. 


Premium Notes, $388,760. 
Net Cash Surplus $23,435. 





Transacts an iigency Business in Obie, 





Twentieth Annual Financial Statement 
OF THE 


Manufacturers’ & Merchants’ Mutual Insurance Ce. 
ROCKFORD, ILLINOIS. 


4. W. PRICE, Pxesioenr. Ff. F. WORTAWOOD, raeasunen. 
GEO. B. KELLEY, sevens, G8 GEO. W. CARSE, SccncrTany. 


JANUARY 1 ‘. basunar 


Surplus above all Liabilities, 
Net Cash Surplus, $18,113.93. 
Losses paid since organization “corrected”. ..$807. 
Cash Dividend paid since organization 
Average rate of dntcends te policy holders 20 eer cant. 

















THE WESTERN -UNDERWRITER. 











NE EE ee eet oe. rae MITER-STATE LI-—— 


mayrnce m ronee. css: ammanae ASSURANCE COMPANY. 


kes Life Insurance ectly safe, moderate in 
rs ie Foren te bacemanr nase. Home Office: M. E. cor. Fourth and Elm, Cincinnati, Ohio, 
Evidence of the skillful and faithful mauagement of this Company is 
found in its exceedingly low expense rate, and the remarkably rane tm 
































rate of mortality. For the full period of its existence, the death rate has The company operates upon the mutual principle. Chartered and suthorized um 
been only 610 the rate indicated by the authoritative tables. der the general laws of Ohio, as a level premium, legal reserve company. Its 
Correspondence with Agents solicited. rates and policy guarantees are the fullmess of 
WILLIAM D. YERGER, Genenat Acent Western Onto, THE HIGHEST STAN DAR DS. 


METHODIST BOOK CONCERN BUILDING, CINCINNATE, Ones. 


The company issues all forms of legitimate insurance contracts, such as term, limited 
S. S. SAFFOLD, Genennt Acenr Essvenn Que, eunverane, ute payment life, endowment and debenture policies. 
AMES W. A T, 
4 JANNEY, Genenat Acent, spine, culeaee, ub Extraordinary inducement to Agents 
BASSETT & REESE, Grnena Acenrs. will be made to a limited number tooperate in Ohio. None but men of high staa@ 
44 HOME BANK BUILDING, DETROIT, miCcH. ing and good record desired. Address the AGENCY DEPARTMEXT. 








+ Massachusetts Mutual Lift Insurance Coss 


INCORPORATED 1851. 


Assots Jan. 1, 1900, $23,819,937.17. Liabilities, $21,835,114.54. Surplus, $1,984,822.68, 
Definite paid-up and cash surrender values written in every pollioy. 
JOHN A. HALL, President. HENRY M. PHILLIPS, Secretary. 


CINCINNATI OFFICE: 201 Johnston Bullding. - F. G. CROSS, Manager. 
CHICAGO OFFICE: 316 Merchants’ Loan and Trust Building, Smith & Bishop, Managers; Isaac B. Snow, Western Superintendent of Agents. 


AMOREW M. SWEENEY, SAMUEL QUINN, WILBUR 8. WYNN, 
President, 


VnPres't & Supt. of Agt, Secretary and Actuary nd Li ee 
TE STATE LIFE WSURINGE Company, mmm | UU Reserve Fund Life Assoctation 


FREDERICK A. BURNHAM, earmoenr. 








The largest and most progressive Old Line Company fu the world for its age. Matual Reserve Building, New York City. 
sasurance In force December 31, 1899 ..............scessccscecceceecccceeseeces $22,208,470 iceniaeiaiies 
ee en, ee LIFE INSURANCE 
Sevcel with Stata of Incana for protectin of atts poloyzolders..-csccv-e 900/008 ON PURELY MUTUAL BASIS, 


WITH FULL RESERVE. 
1881. @ RESULTS UNPARALLELED. © 1900. 


No other Company could show such results at the same age. 


The C is incorporated under the Legal R 
terof indiane,acLvomcaged tobe the best law frercuncied. very policy i so 
a entire reserve va 
The Company issues all formsof lifeand mg meet indae” cash | Total Death Losses Paid by Mutual Reserve Fund Life Association 








end paid-u ues, extensions, etc. rganizati 
foie ‘yo - Agents-iecamine the 14h sanuitr < Gompetitive Contract of since organ om, OVE 
ny. A unique an vanced me oO om: of 
a our fraternity of interests between the agents and the Companys. The FORTY-THREE MILLION DOLLA RS. 
enly contract that givesan agent a fair show to grow with, and share in the pros- 
tyof his oka as it grows and pri It enables the average agent to Competent men can secure liberal contracts by applying to the Home Offies 
win a life Pp and independent. WRITE FOR PARTICULARS or to any of the Managers or General Agents. 





The Mutual Life Insurance Company 


OF NEW YORK. 


RICHARD A. McCURDY, Prest. 






Offers exceptional opportunities to good agents to represent it in the United States and Canada. 
It is the best company to work for and employs only good and reliable men. ° 


It issues the most attractive and desirable policies, and is the greatest financial institution 
in the world. 









Experienced agents who desire to represent this company are invited to address 


GEORGE T. DEXTER, Superintendent of Domestic Agencies, Home Office. 






























GREDIT INSURANCE. 














GENERAL CASUALTY. 
P.W.WARD, Gen. Agt.Cleveland. 
FRED RAUH & CO., Gen. Agt. 








Cincionati. 





; 


v 


CASUALTY 


AND-~-+~-<—— 


SURETY 


UN lO COMPANY 


Wainwright Bidg., ST. LOUIS, MO. 














Individual Accident, Health 
and Plate Glass Insurance. 
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ROLLA V. WATT, Megr., 
For 


Pacific Coast Department—California, Oregon, 
Washington, Utah, Idaho and Arizona, 


SAN FRANCISCO, CAL. 


JNO, TENNEY, Mer, 
R. EMORY WARFIELD, Ass’t Mer. 
For 
Pennsylvania, New jersey, Delaware, Mary- 
land, Virginia, N. Carolina, Dist. of 
Columbia, West Virginia. 
ROYAL INSURANCE BUILDING, 
306 Walnut Street, PHILADELPHIA. 


JouN 


FIRE 








ORGE W, LAW, 


H. LAW. GE 
LAW BROTHERS, Megrs., 
F 


or 

Western Department — Illinois, Ohio, Indi- 

ana, Michigan, Iowa, Kansas, Missouri, 

Minnesota, Wisconsin, N. Dakota, 8S. Da- 
kota, Nebraska, Colorado, Wyoming. 
ROYAL INSURANCE BUILDING, 

169 Jackson Street, CHICAGO, 











“The Leading Fire Insurance Company of the World.” 


ROYAL 


Insurance Company. 
CHARLES H. LAW 


106 EAST THIRD STREET, 


Ground Floor. Masonic Temple. 





E. F. BEDDALL, Gen"! Attorney, 
For the United States. 
Cc, F. SHALLCROSS, Manager, 
TORNADO For the New York Department. 
” GEO. M COIT, Ass’t Mgr., 
FREDK. W. DAY, 2nd Assa’t Mgr., 
Royal Insurance Bldg. , 50 Wall St., New York. 





GEORGE P, FIELD, E. B, COWLES, 


FIELD & COWLES, Mgrs., 
F hd 


or 
Massachusetts,Connecticut, New Hampshire, 
Rhode Island, Vermont, Maine. 


REET 
ee oe BOSTON, MASS. 


JNO, B, CASTLEMAN. A. G. LANGHAM, 
BRECKINRIDGE CASTLEMAN. 


BARBEE & CASTLEMAN, Mgrs., 


For 
Southern Department — Kentucky, Tennes- 
see, Georgia, Florida, South Carolina, Ala- 
bama, Mississippi, Texas, Arkansas, Leu 
isiana, Oklahoma, Indian Territory. 
LOUISVILLE, KY. 





MANACER eee, 
9 CINCINNATI BRANCH. 














Western Salvage Wrecking Agency, 


Handlers ef all kinds of 


FIRE AND MARINE SALVAGE. 
Nos. 207 and 209 Madison Street. 


CHICAGO. 


SAMUEL GANS, Manager. 


Long Distance Telephone, 
Main Express 278 
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THE EZEKIEL & BERNHEIM (CO 
SALVAGE WRECKERS 


AUCTIONEERS and APPRAISERS 


SALESROOMS and WAREHOUSES, 
Nos. 334, 336, 338 Main St., 


CINCINNATI, OHIO. 


Every facility for handling merchandise ef all descriptions. 
Cc. R. ROTHSCHILD, Special. Long Distance Telephone Main 1368. 
Adjusters will please telegraph or telephone at our expense. @® 








2. 2g Accident 
| and Health 
jecidon WEE Policies. 


LOW BATES. BEST COMMISSIONS. 


or NEW YORK. 


GARGE BENEFITS. 


Aaeeta, + «= $777,385.45. Sarplas, - + $365,124.30. 


RIMBALL C. ATW6OD, Seo’y, 290 Broadway, New York. 


c. E. McBRIpDE, President, E. G. ROKINSON, Secretary. 


The National Masonic Provident Ass’D, 


MANSFIELD, OHIO. 
Incorporated 1890. 


WEEKLY INDEANITY: 


$3.00 to $30.00 for Sickness. $4.00 to $60.00 for Accident. 
PROVISION FOR AGE. 


Is the only Company that has ever made a continuous success of the sick 
benefit business. 


SOLICITORS WHO ARE MASONS WANTED. 
Non-Masons Accepted when properly recommended. 





The Ohio General Agency 


COMPOSED oF 
AMERICAN INSURANCE CO, -- ~~~... Of Newark, N. J. 
UNITED STATES FIRE INSURANCE (0. - - + + Of New York, X.Y. 
ALLEMANMIA FIRE INSURANCE C0,-.-... - Of Pittsburgh, Pa. 
A. K. MURRAY, General Agent, 
Offices: 315 W. Fourth St. 
Agonts wanted at desirable points. CINCINNATI, OMI0. 
Remember: The Ohio General Agency Is 2 Home Institation. 


ONDON GUARANTEE AND ACCIDENT CO. 


(LIMITED) 
OF LONDON, ENGLAND, 


HEAD OFFICE—MANHATTAN BUILDING, 
CHICAGO, ILL. 
A. W. MASTERS, GENERAL MANAGER, 


Individual Accident, Employers, General Lia- 
ss ee bility, Workmen's Collective, Eleva- 
ORGANIZED 1868. tor and Teams Insurance. 
CONKLING, PRICE AND WEBB, 
Gea’l Agents Iilinols, Missouri and Indiana, 


CHAS. L. RAYMOND, 





Gen’! Agent Michigac, 1229 Majestic Bidg, 
New York Life Bidg., Chicago. Detreit. 


























